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Abstract

This article presents an application of conjoint analysis to evaluate the
five key attributes that determine consumer satisfaction with ready-to-drink black
coffee in Thailand, namely: extraction method, aroma, sweetness level,
packaging, and price. A logit model was employed to estimate part-worth utilities
and relative importance weights for each attribute. The findings indicate that a
nutty aroma yields the highest part-worth utility, while price is the most
influential attribute in terms of relative importance, followed by extraction
method. It also outlines the statistical procedures and interpretative guidelines
used in the analysis, offering methodological support for product development
and marketing strategy formulation within the ready-to-drink beverage sector.
From an academic standpoint, this approach helps reveal the underlying
structure of consumer satisfaction in a systematic manner by illustrating the
interrelationships among these attributes. The results provide evidence-based
insights that enable marketers and industry practitioners to design products and

marketing strategies more effectively.

Keywords: Conjoint Analysis, Part-Worth Utility, Relative Importance, Marketing
Strategy, Ready-to-Drink Coffee

1. unih

Tud a6, 2022 panaLAdespugILaznIwinseudiy (Ready-to-Drink: RTD)
Usztanzuaznunl vhlanfyaduszanal 103.62 Wudiuneaansansy uazainnisal
TaziAvlnewieileseyanigeis 167.89 udtuneaansansignielud a.a. 2030
vauziioafulurimansdiniusimainnunwdeusslugianaeide 01i Ussinadu
duide uaglve fnmsdulnegrefideddyiduionty sudeunannginssuves
Fuilaaiidsul Tnsuesmauavannuazlvinuddyivitmslitinvesnuided
393U annsadidandn Sasliadestuwuundeniuldieruanduazninde i
nudmdoumuldinsmuiludundunas savifedisianios Snadagniiiaue
Tuguziasesdumadeniiiequain fiaenndesiuamisuvesiuslnagulvsinaznguey
Jo9i9udnaae (Grand View Research, 2024)

13RI ResAUTENaUTIY (Conjoint analysis) tiutadesilenisadAivae
uunedmUsylevd (Part-worth utilities) wagilasei Trade-off seninannaNYE
vosuAnfuTilFosadnan (Green, P. E. & Srinivasan, V., 1990) 33n1siiasléFunny
Heuegrwnsvatslunis@nwiiauindaduyivainnalslszian wu Jervis, S. M.

ada v A

et al. (2012) U"TFITLTIVIRRUTITINU (Ethnography) HHATUAUNITIATIERUY
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\donaamnaiden (Choice-based conjoint) Liteszynmudnwazddnuesaniussqvan
Wy FaUNLATTIMITAs LN VLT Ong, A. K. S. et al. (2021) T9n1599n1 U
naaouveaslsinuea (Orthogonal design) viieUsziiuessaussloviivossesu
Aadnuarluladosfuriuumnudn anumulazvualdyniidninagegasonny
Furouvewiuslaa uenanil uall wiuanen uazAue (2568) dinelindlulszyn
fulomn3ungvusilnenud savdnazussdusiiuiadoimuaaudureundn

0614l5AR wihaedinmsfnwamsmnaianiun RTD Tulvgegnseiilos usds
aimuanddedivszendld mslinsizviesdusznausas (Conjoint analysis) FunIUs
wiaudvluuunaainlng %aﬁfmﬂmiaaﬂwﬁwﬁmaﬂaaﬁmmi Toganizluniunis
MVUANAENSHERS T LU N19RI91A7 NI9ONUUVUTIVIN karN1TdeNAMAN MY
flaonadasiuarmiosnisvenguiusiag (Kotler, P. & Keller, K. L., 2016) umaaui
Fasjstinauenisusegndld Conjoint analysis LiloszyAadnuazd1Ayveandn st
NuAAIUTIgUIn Suvgddmatuayunsimuinagndnisnainiiiuszdnsnmuas
winnzauiusaiatnglusuian

2. Inguszasd

2.1 tedunsevinseunudnuusiay seAuesHansusinuidmoufuan
WUIAAATUNTNAILINERS U]

2.2 iteoSuneudnnisuarduneuven1siasiiefUsenousanlunis
Uz uAAIYRIAMEN YN AN N

2.3 islauauwimsldnadnsannshasiziesdusenousanlunisiivun
ﬂaqmﬁ‘mqmimmmaawﬁmﬁm%mmﬁww%'auﬁu

3. flai3aq

unAMNEtAuaLUIMIINI TN LUURAN S uTlaTsAu Tassatiufinng
Aininudnunrvesdndusivsdinadennudureuvesiuilaa iunisussyndld
wadanslieTeiesdusznausia (Conjoint analysis) wievhanudlassdusenay
fiiBvdwariomsdnduladende uazdesenlugnimunagnsnmaniidonndasiy
arwdasnmsvasaaaivne Tnsiomiaudeulosuiunvesmaanunniouds
iiehlugnsdanszsiduuumaildlaasslunsiamnadnfus

3.1 NIPONLUULALHIATIENAMSN YL NEN N

nsfivunynAMEnuMe (Attributes) warseau (Levels) d1mTUn15iATIen
psdUsznausalumsinudl Bunnsnwmumussunssufiiefestunginssy
nsuslana dnvarUssamduiavosniuid naenauuudlivesmainniurnoniu il
arudutiigiulvinntian dermunnsouuundndesiulunndenaudnuusdiue
sonisindulavesfuilae antuisdniunisduntvalidanuamiunguiuilaa
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yrlngludosiu evinduaseisutuuasuulfmngautuuiunguilaaly
dszine (Asioli, D. et al,, 2014; Sorenson, D. & Bogue, J., 2005; Sorenson, D. &
Bogue, J., 2007)

91nnszuIunIaIngs ilvddeasuidugnnudnuasndn 5w ldud
AWnnsade ndu seduALIIL UTTYRUt warsian Tnsusaznadnvurazieuny
AINVANEYRIANRBINTkaENsTUTveuslaa ludwiBnisaria Henldseduiea
\wsald (Espresso extraction) a53U (Drip extraction) wagaintéu (Cold brew
extraction) fianuuansnsludunduuazsaduiiaeg efidedfey (Gloess, A N. et al.,
2013; Angeloni, G. et al., 2019) dundununimundy 3 szdu T uds (Nutty
aroma) nantyl (Floral aroma) wavwaldl (Fruity aroma) Lﬁaasﬁauﬁ”’ma‘uﬁﬁgﬁiﬂﬂ
ﬁummmsm?uﬁLﬂuﬁsam%’mﬁwﬁummizLLamLLWﬁLw (Pinsuwan, A. et al., 2022)
SEAUAMNIIUUTENBUAIE SanUUNR (Regular sweet) ®autloy (Slightly sweet)
uarlaivu (Unsweetened) tionsouagunguiuilnafivarnvans fanguiiduduriu
saniukarnguinavain aeandesfukuInlovIsannlItuvesUseinalng
(Chotivichien, S. et al,, 2025) d115uus5y A9l Wevaawdq (Glass bottle)
vIawanadin (Plastic bottle) uagwanlule (Bio bottle) nouaussiaiifvasnmdnyal
AN uazANEau (Balzarott, S. et al, 2015) fusiarimuneglutig 40-50
v azviouszdusaifuilaalunainuiavy (Mass) feszdufangngi (Semi-
premium) BuAde (And UzuzLe, 2560)

yanudnwuzkarszauainaldladiunldlunisesnuuunisitasey
osfUsznavialunsinuiaded iledinszianufianelavesiuslnarondnfost
nunsm¥euds fauandlumsned 1

3190l 1 ArudnuazuarsyT YR AR SN Wi oAy

AMENwME (Attributes) 32U (Levels)
Loansaly (Espresso), a3 (Drip),
anaLdu (Cold Brew)
nau (Aroma) Tnudh (Nutty), senls (Floral), nals (Fruity)
wuUNR (Regular sweet), WUty
(Slightly sweet), liinau (Unsweetened)

A5nsafie (Extraction Method)

TEAUAMUINU (Sweetness)

Ussasat (Packacing) PIAwMI (Glass bottle), viananafin
ackasgin

. ging (Plastic bottle), vnlule (Bio bottle)

51A1 (Price) 40 U, 45 v, 50 U

‘ﬁm : é’dmi’]sﬂmwﬁfﬁﬂ (Gloess, A. N. et al., 2013; Angeloni, G. et al,, 2019; Pinsuwan, A. et al., 2022;
Chotivichien, S. et al., 2025; Balzarotti, S. et al,, 2015; inf uzuLLIA, 2560)

wANIINT WUVABUANNTIWAINAUIINANAN BUEAINAT LARUNINAGeUIN
394 (Pilot test) Aunquénegavwiaan wiedszduanudaau anudila wazady
winzay neululdlunsiiudeyasis
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3.2 Sunsumsiinszsiosdusznaus

3.2.1 n1safalusinddqifen (Profile construction) 31nANENYME
@dfay 5 ¢ Tiun F3n13afin ndu seduauTIY UTIAIe wags1An Al
T#8n1sa$9lusInduvugu (Random profile generation) HulusunIuA1Y R Lile
a¥ageluslnddudonsiuan 12 ga gear 3 madeniinseunquaranduldlfismn
otauna 33n1stiusiazldldldnseanuuunaassuuuessisinuea (Orthogonal
design) tiuguuuy Hrelelalusindivarnnaisuasiiniurauledwivgney
wuvAeUaTy wiewtahesensUsEndldass

Nnaudnvazddey 5 fu ldun 38nnsada ndu sefuadnumay
ussfasiuazsa msdnwildmadiansasdlusinduuuduriulusunsunim R e
afyaluslnddndend o 12 ya Insusiazyausznoudne 3 maden deeenuuuls
asoumquarniulUlifonunegsauna wiaglilinisesnuuunisnaaosuuy
voslsTnuea TnsanysalusuumastisnslHlalusindidamannvans wauladmiy
fneuuutasuay uazdetenisuszandliasduuiunvesnisfinui

A15197 2 FIRENYANIARBNAIMTUNITNBULUUABUN L

YA AMANYY madandi 1 madendi 2 madendi 3
Bnsann Cold Brew Espresso Espresso
ﬂéu Nutty Fruity Fruity

1 AUWIU Regular Sweet Slightly Sweet Unsweetened
Uﬁﬁ;ﬁiu"ﬁ Glass Bottle Bio Bottle Glass Bottle

37A1 a5 40 45

O O O

7 : adralemsdulustidimlusunsy R ieldiduwuuaeuay

3.2.2 foyashegnildlunsesuienszuiunsinses doyadililunis
ansisnTiasziluunenuiifudeyaeinetns (Lustrative dataset) #Al¥anng
yanaluiniedisvesfidoulnsendeisnsifudeyaannguilideyaiidnisleineg
(Convenience sampling) sﬁaﬁi’mqﬂismﬁtﬁaﬂisﬂaumia%maﬁwﬁu%waﬂmi
Uswgnd Melenesiesdussnouiiu Slfidutoyaiildannsdusosmunan

ada v a

B0 eUnnaesuluszuy nadwiilidajuansiredrudaundn Laildlduny
foasuideUszansaiweatiuslaalunainniusindoui

323 11531A3 81T 9@ (Statistical analysis) Foyadliain
wuvasuauazgnidiglusunsunie R uazdnguuuulimnzauiuwiining mlogit
Aeurin1slinszRiefuuuasda (Logit model) iieUszanaeessauselovtiane

@3 (Part-worth utilities) YaeuAREIEAUANANYULILALAUINAERAIUAUEATYLT
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Funns (Relative importance) mwﬁgumaummgm (Green, P. E. & Srinivasan, V.,
1990)

3.2.4 M3aiuazysLiiudiluuaedn (Logit model) fauuuasdngn
afanndudsiuiivesivnauinuusiiovszanuadudsyand (B) fauanduning
7l 2 auntsanusaueulasd

Uj = B1ExtractionDripij+BzExtractionEspressoij+B3AromaFruityU
+BaAromaNutty;+BsSweetnessSlightlySweet;
+BévaeetnessUnsvveetenedU+ByPackagingGlassij
+BgPackagingPlasticij+BgPrice45U+BloPriceSOU+EU

AN999 3 ANFUUTEAVEVRIFILUUADIN (Logit model)

Term Estimate Std. Error Z-value  P-value
MUNETAAIBNIIRIARNIUGINTDS -0.772 0.106 -7.258 0.000
(Drip extraction)
nmuslatndeleieoainsals -0.012 0.078 -0.152 0.879
(Espresso extraction)
ndununinusals 0.281 0.094 3.007 0.003
(Fruity aroma)
ndunuWlnudn 0.533 0.077 6.959 0.000
(Nutty aroma)
yudnios 0.022 0.063 0.348 0.728
(Sweetness slightly sweet)
laiwu 0.209 0.089 2.363 0.018
(Sweetness unsweetened)

Uii‘\g‘U’JmLfyf’J 0.143 0.074 1.928 0.054
(Packaging glass bottle)

ussa;mmwmaaﬂ -0.446 0.088 -5.077 0.000
(Packaging plastic bottle)

511 45 U (Price 45) -0.412 0.065 -6.326 0.000
51A1 50 U (Price 50) -1.270 0.111 -11.484 0.000

P < Aesgimelusunsu R Iagld Conjoint Analysis wag Multinomial Logistic Regression

NA15197 3 WU nuaRadenIseakufinsesdiaduUszansin
avegilifddn (B=-0.772, p<0.001) munearuiguilanduseutesniiniui
fatnseitatmdulurasiinuratadewdonoamsaldliunndsegnaivoddey
(B=-0.012, p =0.879) d1uSusriuAIunITUIDIN U LUUlnI Ul F A du
ossaUszlevtivanedaiifeddy (B=0.209, p = 0.018) avviouinnguiuilandiunils
TauAnsaunuiduuU Ay suziviudndes fedudsyaviidntos
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wazliunnsnegnaditediey (B=0.022, p=0.728) Usiiszdumuiisadnioslsily
Hafeduindoundn ludiuvesnau swuulnuds (B=0.533, p<0.001) waslnuwald
(Fruity aroma) (B=0.281, p=0.003) lsienduessnuslowiiduuanuazgs uansinnau
\usudsiuimdeundniifuilnaliinuan dmsuussedasiguilaalinuiviaum
(Glass bottle) vnifas (B=0.143, p=0.054) wailsidugouvianaiafin eg1adnLau
(B=-0.446, p<0.001) wags1ATdvINaTaunenuianelasgsdaiau lngsian
45 v (B=-0.412, p<0.001) waw 1A1 50 UM (B=-1.270, p<0.001) TAduUszans
anasmuddu Wetiisuiusinn 40 v azvieulifuiguslnaiiunlindondudn
Tutenedniileuaniunduei

3.2.5 wan1sitasiziAtessalssleviianizdiu (Part-worth Utilities)
Aessausrlesiiianizaiuvesusasssiunuinuuzarfeuiminidesinadiuilae
Trinauen TnaaA81934 (Reference level) usiazaaidnuaiy 1ALy 0 WilaiUFouiiioy
AMUANUDISEAUBY 9 FeTeaziBenlunsnad 4

M13799 4 A1ssauselovlianizaIu (Part-worth Utilities) mumassinuaizuasseay

AnanYME (Attribute) 50U (Level) A1assauszlev (Utility)
Extraction Cold Brew 0.000
Extraction Drip -0.772
Extraction Espresso -0.012
Aroma Floral 0.000
Aroma Fruity 0.281
Aroma Nutty 0.533
Sweetness Regular Sweet 0.000
Sweetness Slightly Sweet 0.022
Sweetness Unsweetened 0.209
Packaging Bio Bottle 0.000
Packaging Glass Bottle 0.143
Packaging Plastic Bottle -0.446
Price 40 0.000
Price a5 -0.412
Price 50 -1.270

fian : Aieszsigaelusunsy R lagld Conjoint Analysis wag Multinomial Logistic Regression

RNANA 4 NU seeutiaressauselewiluuln Wy Nutty, Fruity,

A
Unsweetened, Glass Bottle LfJUizG‘]’UVIQU%IﬂﬂIﬁQmﬂ'mmmf’l Reference level
seuiifrnessauseloviiduau wu Drip, Plastic Bottle, Price 45, Price 50 Uetin
Fuslnadoumininszsudnads drusnsvesressaUstloviszninesziugsgauazsingn
Tuusiazamdnvustisavuiavesdndiunnud A deduivg dhlugnisdmun
nagmskanSusarAlutureudaly
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1Y o

3.2.6 HANITILATIENAMNAAYLTIFUNNS ArdRdIuAIINAIALYLT
AuUNg AT ANAsveIAtaTIaUTElend (gean-ign) Tuudaznadnuey
umulanfuievarlnednsidiusonasiuvestneiovmn

M19199 5 ArdnaiunnudAgysduivsveusazanan vy

AANBE LeN AUEALY (%)
(Attribute) (Range) (Importance)
Extraction 0-(-0.772) = 0.772 22.89
Aroma 0.533-0 = 0.533 15.80
Sweetness 0.209-0 = 0.209 6.20
Packaging 0.143-(-0.446) = 0.589 17.46
Price 0-(-1.270) = 1.270 37.65
Total 3.373 100.00

n : Wasigiselusunsu R Inald Conjoint Analysis Wag Multinomial Logistic Regression

311715199 5 WUt 511 ddadruaiiudAygegandesay 37.65

a

AINAETTNNTANR Touay 22.89 waruIIYIl Tosar 17.46 dU NAU WAEITEAUAIIY
w1 S mdndeenii agvieuliiuinmsassimuaznsidenisainaisiiauddgy
Wudusuwsnlunsesniuukdniusidely

3.2.6 wlUslnlafidaAnessausslonisan (Total utility) galuslwddliian

]
1Y o

assnuselonisinasn Inun1ssauen Part-worth utilities vedudazszAuAnEnynzly
TUslnatu q nan1sdndudugalusindilasuanudisuasgn 5 duduwsn wanaly
M13N 6

M15199 6 YalUslanienessausylovis (Total utility) g9gn 5 SuAULIN

No. Extraction Aroma Sweetness Packaging Price Total Utility
1 Cold Brew Nutty Unsweetened Glass Bottle 40 0.8856922
2 Espresso Nutty Unsweetened Glass Bottle 40 0.8737908
3 Cold Brew Nutty Unsweetened Bio Bottle 40 0.7423828
a4 Espresso Nutty Unsweetened Bio Bottle 40 0.7304814
5 Cold Brew Nutty Slightly Sweet Glass Bottle 40 0.6983385

fian : Aieszsigaelusunsy R lagld Conjoint Analysis wag Multinomial Logistic Regression

131971 6 uamdliiifiuinlusinaismnudnuazitliriossausslov
lvnzdugean len ndu Nutty seaulinanu Unsweetened ussqsiast Glass Bottle
waz31A1 40 v Lidnezilunisaiauuy Cold brew w38 Espresso dnafiagludusiu
Fu 9 vesAuTuvey v lUsInaS R 3 wa 4 5l4 Bio bottle sldFunzuuugs
sesasn dnlusluddudu 5 Mfinszdumnudntes (Slightly sweet) aglududu 11u
5 wansfenrmdamguluszduanummisaduiivensulilunain
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32.7 msthiauoradnmitefiasingAnssunisdenunndoudy
diedmanginssumadendenunndesiununduussmnsmans nsdnwillfad
wiunfluvieday (Stacked bar chart) @esguuuu loud amdl 1 wanslifiuindeuas
Qﬁﬁjx‘iﬁLLuﬁIﬁﬁJ%ﬁJmLLW%’m%’]uﬂ’]LLW (Coffee shop) 11nni15uazaInge AnLdy
Ypuay 6330 WAL 58.80 MUAIFU YEAingy LGBTQ doudoarniuazainie

(Convenience store) 110011 Andusasay 63.40

< o = & . . = & o
NN 2 danednaiuaunlun1s®¥e wuin Generation X UNIYBNNIU

aganTesay 40.40 luvnugdl Generation Y way Z duwwiltuds 3-5 Assdoduan

Sy

sganfesar 43.80 wag 38.10 muawiy Yayanmsiivarldieduuziuinislunis

q

MUATDINNTATIMUNE A NAYNSNNTF0EN TNADAARBINUAIILABINITVRILABL NN

a

Uslna

Do €W W

€

e

Coffee Purchase Location by Gender

Location . coffee shop . convenience store

100%

75%
63.3%
50%
63.4%
25%
36.7%
0%

female LGBTQ male
Gender

Percentage (%)

= P! a4 y A o
AN 1 FAFIUFNUNFDNILNNTDUANIILUNATULNA

Purchase Frequency by Generation

43.8%

40.4%
9
36.99.38.1%
30.8% 31.2%
288 Frequency
25% 25% . 1-2 times/week
. 3-5 times/week
. everyday
X Y z

Generation

40

[
o

Percentage (%)
n
o

0

a o = & vy A o Y
29 2 dadrunnudlun TN UNNIDLALTILUAMIULILUBLITU
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3.3 N15AIRUANAENSN15AanA (Marketing strategy) A18WUIAN 4P
iaidonTosmadnsidsUinaannsisziesiusznousan Wafuwwammenisaiiu
nagnsn1snan anansadiAtessauselevilianivdiu wazA M ALdddIng
madﬂmﬁﬂwmzﬁgﬁﬁﬂ wdnarzidunagninianseaialufiives 4P (Marketing mix)
Toun wdndmel (Product) 51A1 (Price) 109n139n3111ne (Place) wayn13aasy
nseann (Promotion) dewumsilfueieieddnlunsmevaussmudosnisues
paartivine Tnslnnglutiunvesmamnusindesduiidnisursdugauazguilaai
MwFINVAINNANY (Shang, Z., 2023, Sorenson, D. & Bogue, J., 2005; Sorenson, D.
& Bogue, J., 2007)

3.3.1 wanfu9 (Product) 91nn15A1UINA1935aUTElev159U (Total
utility) Wua1 TUsl9d Cold brew + Nutty + Unsweetened Wae¢ Espresso + Nutty +
Unsweetened 1#1 Utility g9gn (0.8857 uag 0.8738 A1ud16u) 39A23WMUIGEAS
wandSusindnluaeauuinied lnsdonldraudnduussgduet lesandiaidiu
assnusgleniuingsgn (0.143) uazanansnInvINAuLarsavAvesnunlyiuiy (Nutty
aroma) luzauiign sauadsazieunimdnualauiis fuganazannudsdums
Aandeu (Coelho, P. M. et al., 2020; Gallucci, T. et al,, 2021)

WUINNNTUNAUBNAYNTNNNITAAINAIUNER ST Usenauaie 1)
Wandusaivesnunfilianuddyiuinud Tnedennisldudanuniniunis
drlusgiunansdady dieldsavifosniduisuiunarsinlvdude lidunion
uAuld anunsansulandnguguilaniifureunisiuniundiiieguaindndae
(Mtinchow, M. et al., 2020) 2) Wiauenaniuaiiuvinuiidladiiisea Lﬁ@iﬁﬁvﬁm
1€1’L1‘7mﬁqmm1,'§wdwLLaz@ﬁ;ﬂammﬂﬁﬂsﬁu Sndudufinsiudandey (Gallucd, T.
et al, 2021) 3) wAnSuRTnausfonwadmBundulnuda (Cold brew nutty)
Aagvioufsnnuididulunmsatauvuiduiifininuduluduresnnuazsuvesanid
Ananmsaes q ataanssng q luwdaniunedreiaidy Snradimnududenlushan
Fnsadalaglddonfutima vidouuiin Saunsopdusyileguamussnuiull
wonaniifidnenenuurAnMIdeasnienisnanariuaisuiteuarldlaluane
AZLBUATDINNNTLUIUNITHERN FUNNITEIMTUNITIIUMIITDINER Tueilusedu
Audm3illeuld (Heo, J. et al., 2022) 4) 8oLy Espresso nutty @ﬂqwuLﬂuiu%uﬂdw
499 Cold Brew uadsnan1uidu Nutty way Boost energy 5¥1i193u (Pinsuwan, A.
et al., 2022)

o

3.3.2 5901 (Price) s1Andunmidnvasiflanuddyganlunisindule

= P~

Fofisovay 37.65 Invseiummillirnduessausslovisugefian Ao 40 v vie
0.000 1{uAASEIUE1983 v sERUTIAN 45 UM Wag 50 UilieAnauRl -0.412
uag -1.270 mua iy dawalsziunean 40 vmdeviniduszdunaiivnzandigaly
nstagnatanguiuilaaiily wanisAnuniiaenadesiuiiuves Aaufnin
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Tauuszdny wagivsnnn Bumnse (2557) wui1 wnndnsesas 50 veengusiiegidly
NTUMNLMILATHBIIITIANNTIzanadslailAY 40 VIndeuia azvieuaIy
aonndesammginssumaldentefussdunaiitudeddlunduiulanseduuiunans
og1slsAmu uIdeves ugua fevdey (2567) nudn guilaaluwnurans Udumdsd
anuflawelafusziusiandigandt Aeszming 51-100 vmdeui uandlviiiuinaiy
uansinadulszrnsmans wu fudl eld vielavaled dsasrosedusianiifuilon
Sulgl mﬁ]ﬁﬂﬂgjLmedmiG“?ﬁﬁmLmu%wsjumumjuL“f]mms
LIS LAUBNAENEMNINNIAAIAFIUSIATTidenadasTuTeya
Usgnause 1) davinlusTuduiling 35-40 v wieliiiuslaavnnguanuisaudsls
aagaanuaulalunisnaaesddndndudt uazadregrugnanlvi lagauidediu
wAnssuguslaaludufonsuasiaiesunuin “Wsludusian” Sunumddgsio
nsuiinlenianismaaesde (Trial) uaznissuianuduarwesiuslaa (Caroll, K. A,
et al,, 2022) 2) vufininadesausAfie Ly nsSmeLUULRn 2 9aalusiem
70 v Wlenszduseneroniauaraiamstuianududn sumaaowmaAlui L
939WU31 Bundle pricing wag Price promotion ’mmmLﬁmﬁmmmi%am?i‘wiaﬂ%ﬁ
voaguilnalaetelidedAny (Carroll, K A. et al, 2022) 3) a519a31uAuA LAY
LiiaasianAuly 1wy msdiauemdaniuinsnszdudninviesmanaialy wienisded
andstlomivesingiv itelviuslanuii auen Adud1fUsIAN 1UFIL premium
Pricing s¥y1 fuslnAsaudngsiafigeauls Woddninfn Ethical/ Quality premium
M%@ﬁqmﬁhﬁmﬁaﬂ’h FeaonndestuusunNanSusin uwsiden (Wan, J. & Bharti,
M., 2025) 4) falUslududugiundndasiquain 1wy Syily vuuadu n3eveeing
n&seue wiennznguiuslaaildloguam lnssifoniaauintdadn Add-on
bundling fuudmindengunimiiefiunndontevesuilag wagyilian Brand-
fit ﬁﬁs’ﬁuﬁm%’uﬁuﬁwﬁLﬁaaﬁuqmmw (Bandi, N. et al., 2024)
3.3.3 goannedadinng (Place) tiaanrnnisAnuiaadlailéin
udnunrARgTesivtemsmsiadmineldlumsiinneiesduseneuson uddns
foyavsznnsmansitiiiiuimgfnssunisdounnstumungudszeins Tasngy

U

D D

a o

Weuazguiailuiidadiunistentunainiruniugede¥esar 633 uag 58.8

o

e

o w

sy Tuvnedingu LGBTQ feuituazninte Andudosas 63.4 dau Generation
X %mqﬂi’uqqzjm Anidufenay 40.4 uay Generation Y uay Z 091 3-5 asasladuani
Anidufosay 438 uag 38.1 auddy aenadesiunuideres wadnd Tngglued
(2560) wuirtafediudeamnisteuasanuasaanlunisdidsdinadenindende
nuanvesguslnneg1eiidedAy wavdatduayuaignuues 35355 Yyl uas
53t Yoyl (2561) wuh ﬂ@juﬂim'miﬁt,lmsmﬁuﬁgﬂLLuumi?gam'%laﬂ?iwhmiaqw
Suduaruavmndeiiliuniloutu Sedwmalagnsstenginssunisuslnavesusiaz
nau
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winudnwaraudeamiedadmuigldgniiunldlunisiasei
sdUsznautan Tnonss wideyaussansmansanmafnudlifiuauunndises
wofnssunsseluusasnguiimansegiedna amnsaauauumslunmomns
nsdadmingld Usznoudae 1) Sunurluaziuageinde asnssimiielusiaes
Fownsmvgiu Tngiununneulandnguiuilname uaendetiluiifentoaniu
nuldundn luwnefiduasmniensuaussginssuvaandy LGBTQ wazduilnai
Wuauazan 5357 wagidndialdnasniian (Kondo, F. N. & Okubo, T., 2022) 2)
Wusfinsgsnaluviesdu sauflefuiuiuined fiaua nieiufviesduiiionszae
NamﬂmﬂmwwuﬂmmLLuﬂuﬂm’gmmawmsJLiJmJium Pgifinlonanisueaiiy
waznISMAREIEe (Karr, V. et al, 2024) 3) futndnsusluiuiitnue fafegudly
anuifdgaunannaIy Wy Co-working space @nufnw ewn s1msatinmu vie
Community mall ifleianzndaoiFeunay JovinnuiiingAnssuded wosada (Karr, v.
et al,, 2024) 4) sfpsngeaulaiiay Food delivery YA T IR UL UNALAT U
97913 19U Grab, LINE MAN %38 Shopee Food Lﬁaiaq%’quanasmaa;ﬁu’%‘lnmq’uimi
fiduiasfunisdsdonsulat wioudaaiunisvedeyaldsluduuasszuvaunin
(Kaya, S. & Sen, D. G., 2025)

3.3.4 NagsARaIuNI3YIY (Promotion)

nsduasunisveiiunuimdrdydenisiduininginssugusina
Tnganzlunainniunndensu (Ready-to-Drink coffee) ﬁﬁmmﬂjﬁuqmaséfuﬁaﬂ
wanay eieuiTevas Wareebor, . et al. (2025) wud1 msdnaiunIsvesy
Fomseaulatauisaiiuauddade (Behavioral intention) ldagaied ey
Taefuslaalvimuaulafulusluduiiviauenaruasaudualuiiui aeandesiu
Nan133A3129% Total utility lunnsinwadsd Fedlvifiuin naumenlyu Nutty T
pssnUszlovigefign (Utiity = 0533) sesasuifequauddliiindinia
(Unsweetened utility = 0.209) axviouinguslaadasnissamndnumiduiinaendnua]
s5sumAvesdnniu Uszneufunsldlusluduiimnzauaunsadiofiuusegdlaly
nsnanosdeldegediusyavsnm

WUINIINITUNAUDNAENTNIINITAAIAAIUNITALATUNITUNY
(Promotion) laLLA 1) ﬁaaﬁmmammsgqLﬁumﬂ%’sﬁammwé’ﬂ (Key message)
finssrunadnwasfifuslalinursulssloviiassamnavemansusinunnssiy
LUTUABY 19U “Nutty aroma vexagsu nionAuviuil” vie “duass nduate laidos
Wiy wise “duda Nutty note... wuuliimule” daenndefunanisfinyves Jufun
Juniiden (2565) nuigustaanunlviauddgyasiusarfvazamunin vinlinis
doasgeeidasaniiduiuamsiidmasensdndula 2) uwandregaveaanusing
anuivesnguiinvane wu Finiua wninends aandsalidh Wenszdunsmaassdy
o aoandosiunanisdnuives efs1u d1an wazaise ofnln (2559) wuin
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v

NUstaAn1 Taaenigiatnfny) navaueIwananssuadRasuNIsUIekasUsTauUNISal

Y
a

Bu T Inegnaiituddny 3) vhniseanadaiion (Content marketing) lad1as
Ju @ ndu 38 A Afinadequain wasarudusudlunsduiasavAiuiiaie
wuunsillenvesniui Tnednausnugidnsnassulatseduges (Micro influencer)
ANUFUNN AOARRBITUNANITAN YYD Winzer, E. et al. (2022) wuin gilansna
seulatilunumddlunsluslunemisuasiniosmuruesiussnaudlen wu am
sa¥A uazisessnfiasafsgaanuaulauazdaasienisivivesiuilaaliodis
fitdudnAny 4) eanuanglviuslaalidunuiuwusudvulanesulad 1w el
anAaeaduuailnadfnuesiiin ¥35ead IG story fundndugigusneia lnesures
Wareebor, S. et al. (2025) nuimsduasunisvigesuladuagnisildusuuuledea
fidganusaiiunginssunismevauesenusuiwaziiunudslsldus isoMsIay
ww3oshu 5) Yrauendnimel Nutty imited edition Afitnu Nutty wanstefuly
P2aa191An 1y Sadaueud Miiuau uazdusiwating eadanuiamwianiy
4291787 F9A0AARDITUNANISANBIVBY Kdse, S. G. & Ozer Cizer, E. (2021) Wuan
fuilnanevuaueiroduieIvisuaziadosiuuuy Limited edition 31z 3ananany
fiey euvenn uazusagslasnmaas 6) sinsazauuduiiieainaninuasining
vosgnAsonusud Tutadudueavilussuu Offline Ly wanuduudnsazan ety
N13QN15ABUTY wé’qmmfuﬁmmﬂwﬁngiwu Online tatfinmuagaInlun1sing
AAARBINUNUYEY 3595500 Uyl waws vty yaull (2561) wuidn AnSuselew 1wy n1s
azauufuuazveuon Suafiunudniuasngfinssunisdedlunguiaiasiuedd
DEGRGNY

4. 93AAN3

wmmﬁﬁ’]LauaﬂﬁaULmewﬁﬁa (Practical framework) fida1As1% 91
HAdN5a1n Conjoint analysis LgnIzUINNITBONLUUNERSMIIUAZNIAMUANAENG
n1snana 4P egnnduszuu guszneunisaunsalddessaussloviianivaiuuag
dndunwddyBsduinsvesnadnua 1wy ndulnui wazseiuaumuuulsl
v Lilednddumnuddnyuesaadnuae (Feature prioritization) W%fauﬁgqﬁwmqm
nAnSauifinzaudian (Profile optimization) limeulandanuveuvestiuslanetng
wiase newluduasziilunagniaundndue s1a1 Femedndiniie uasnis
dauaiunsve Wielviynesdusznauvesdulszaun1snann (4P) aenndestundngiu
WUTNAINNTIATIEiesAUsENa U

uaNI N nseuLLIMIRINaSsatuayunsRamuNATIU fUTRKuT T
win Tdud seareseiieu Snsnsdodn uazdviiannufienalaans (Net promoter
score) WlaUsziiudszAnsnmuesgnslnuilivinu (Nutty unsweetened) sesfusia
118 40 UMW wazgavesnsdnsiminedidenld nanishenumardanuisatinduin
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Usuugesedundu vy usIeiust wazRanssudaasunisueliivnzandeiu
ogesaiiloq

iiolifiunmsuveanisidenlossenitmadndidaunnmain nsinsei
99AUsznousw warnsiiluldenagnsnienisnain unauisaguesdussneu
saualily il 3

Product

Part-Worth Choice Marketing
Attributes

Utilities Probability Strategy

M 3 nspuLUAnNISTeNlwma MIAATIRBIRUTENBUTI fUNAENSNITHAIN
131 : Jusia (2568)

5. &3y

unanuildiiauenisUszgndld nslinseesdusznevian Saufuih
wuuaedn (Logit model) tteuszifiunndnuazddninusensiidvunauisnele
vosffuslandoniundmiondnlutsemealve 1dun Bnisadn ndu sefuanaumiy
U599 wazsian lnedwinmdinessausslevliansdiunazdndiuninudidgy
Fuins wan1siasieisrydn nduntunlnuda uasssdulinaiu Mg
o350Uselovigean aiidndiuanudidganniian sesawun fie F8nnsafn n1sdn
SusulusTndaily Total utility g9gn laun Cold brew, Nutty-unsweetened kav
Espresso nutty-unsweetened Uﬁﬁﬂummlﬁ? 31A1 40 U ﬂiaULLu’mefjﬁa
ffaaneinadndidasinanignagndmensnana ap frglvidnnsaanauaziuins
HENAUTAI1T09BNLUUEAT 2199101 LRBNYBINIRT e wagivuaLANLUY
duasunmsneldegiusiuduazseios

6. Ualauauuy
nsUszgnfnseunumsiitelinmsitauadadasmiianudussuuuas
inlUldlsess Inoiuainnisssyandnuasddnysing mslinseiesddseneusan iile
dnarnuatessauszlesilanizdlau (Part-worth utilities) wazdndlruninudAgy
Baduing annduiaiun 2-3 gasfunuy audrfuquaiudatinlunaasuiy
nguithmnetitedudunalisuiina Weuleslugnagns ap fiaonadesiutoya 1ty
nseenuUUTANAIMU Lazgns livulundnsasivdn msmmunsaniunis
geusurasuilna madamsdudludesnag (runun-$uazninde) uaznisdeans
rugiiavswansdeseulavsziulalas (Micro influencen) angaunwarUgiunIsLan
feganugafisiguilaamuiuiy uaﬂmﬂﬁmsﬁmumﬁﬁ%L%qﬂﬁﬁ’ﬁ WU MIINTS
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NAa09Te (Trial rate) Sn518891 (Repeat rate) wazdnsnnisildrusiuseuladl
\evUsziiiunauaziidoyanduniuugnivienagnsluseudnald vilvasasiaun
HAnduaAnANAReR noulandnain wazUSudidenginssugusiaalaegied
Usyansnm
dwsunsuseyndldanunisieseiesddsenauiinlunsidedalssing

dndudesimundruiuiiegmumdninaeiflasuniseeusu wWu gns 500-rule vaq

= ' nxtxa = v o v g v
Orme (2010) Batauedn — =5 ielvdrurudeyanldlunisussuin
c

ossnUsslonifinnuiatos Wounuevesmsfinuni @ruougamaden t = 12 S
MuFendayn a = 3 LardUIUTEAUGIGATBIRMENYME C = 3) alfdunusegady
A1 n>42 au 9815l5Ad mnluusegndlunuideiunginssuguslaavienis
wianguaann aasldsruauiaogeiaud 150-300 auduluifielinadwiazfou
Uszunstaogranuisay (Hair Jr, J. et al,, 2019; Malhotra, N. K. & Dash, S., 2016;
Orme, B., 2010)
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