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ABSTRACT

This research aims to study the factors influencing consumers’ decisions to purchase Dell notebooks among
consumers in Bangkok. The study focuses on seven main factors: Product, Pricing, Distribution Channels,
Promotion, Brand Reputation, Social Influence, and Purpose of Use, which includes Personal Purpose,
Business Purpose, Educational Purpose, and Recreational Purpose. The sample used in this study consisted
of 400 consumers in Bangkok. Data was collected through an online questionnaire Google Forms and analyzed
using descriptive statistics, including frequency, percentage, mean, and standard deviation, as well as inferential
statistics using multiple regression analysis to test the hypotheses. The results revealed that five sub-factors
had a statistically significant influence at the 0.05 level on consumers' decision to purchase Dell notebooks in
Bangkok: Product, Pricing, Distribution Channels, Promotion, and Brand Reputation.

Keywords: Product, Pricing, Distribution Channels, Promotion, Brand Reputation, Social Influence, Purpose of

Use

CITATION INFORMATION: Potirak, J., & Pantumsut, K. (2025). The Factors Influencing Consumers' Decision
to Purchase Dell Notebooks in Bangkok. Procedia of Multidisciplinary Research, 3(7), 26

Procedia of Multidisciplinary Research Article No. 26
Vol. 3 No. 7 (July 2025)



(2]

Tadafiinanan1sandwlataonsa NOTEBOOK DELL waan@:adé’u‘%‘[nﬂ

1uﬂ'§a INNNRIBAS

F3zavaon Inins' uaz Andiur Wuguga'

1 AR UINIITING URIINLNALRANIAN INY; Jirawanpotirak2536@gmail.com (35:73704)

unange

miﬁnHﬁﬁ‘i’ﬂﬂ%ﬁﬁi’@qUi:adﬁLﬁaﬁﬂwﬂﬁdﬂaﬁ'ﬂﬁﬁwaﬁiamiéfﬂﬁﬂmﬁanéﬁa Notebook Dell 284nguEu3lna
lunsamwamiuas dsznavludae 7 Jadoman ldun 1) dunfadmed (Product) 2) d1u31a7 (Pricing) 3) s
TaINIINIITAIN1RUNY (Channel) 4) AIBNNITFILRIUNIIAAIA (Promotion) 5) mﬁufﬁa%mﬁmmammuﬁ
(Reputation) 6) AMNAALABINNABIDUT (Social Influence) LLae 7) f@QﬂiZﬁdﬁﬂ’lﬂ“ﬁd’m (Purpose of Use)
sznavaly f@gﬂi&ﬁdﬁd?uqﬂﬂa (Personal Purpose) f@lqﬂimdﬁﬂ’m‘giﬁﬁ] (Business Purpose) f@lqﬂizmﬁ
N19n13@N B (Educational Purpose) 107132896 @1UFUNUINTT (Recreational Purpose) drogranltly
nsfinw fa nduguilaalunjamwaniuas S1uan 400 au lasldunuseuniueanlat Google Forms iy
IdnAiansidadfadansron ldud danuf Jooa: diales ddwdsiuuuaau uasiieniaiads
a‘q,muﬁuﬂ%%ﬁmﬁzﬁmmmaﬂwvmmﬁal‘ﬂumsmaauawﬁgm Banamyianzinuit Tesofiginase
misadulaiiands Notebook Dell vaanguiuilnalunsamnuniuas sgedisdynieafianszdu 0.05
Usznavlidae 5 Tadudas leun dunfadme dumnan dugeniinstadmiae dunidaaiy nsug
fe001F0909uLIUG

ANEIATY: FIUNAAN AN, AIUIIAT, FIBTAINIINITATINUNY, AIUNTEILFINNITARG, mﬁuiﬁd%mﬁm

YDILUTUA, ANMNAARUINNAUTAVINS, f@qﬂszmﬁmﬂfﬁmu

[ ¥ a a A @ A av & @ o Aa . o a A &
ﬁaﬂaﬂ'\ia'\ﬂaﬂ: PI2ITH I'Wﬁiﬂ‘iﬂ' LA NAABUN Wuﬁqlla;(ﬂ. (2568) ﬁ‘ﬂ‘ﬂUﬂu“a@]ﬂﬂqi(ﬂ@aulfﬂaaﬂsﬁa

Notebook Dell maamjmjﬁimluﬂ;amwumum. Procedia of Multidisciplinary Research, 3(7), 26



(3]

UNUI
lugadiviananiuaaildadnldnaoidugUnioiiuduludiadszirivvasgauilansniisludszinelne
> ) { v Qs ‘4 o v 33
lagiawzandadomvhauanithe masouseanlat uaznsvesdivesgasnnian 4.0 Gevilildain
oA A A ' A o ° [ ° Aa ° A a
Lalgmesduainiaaen watdwfas1dwdaIrIun1IdN13IT3awazn1Ivi9% lastanizidamnalulad 56 uaz
. o a X v o A @ A & o B
Cloud Computing 1iafiunuininnduaaialdannlulnadnisudedugs lasduusudsuwinnasmy o
Lenovo, HP, Asus, Acer, Apple Laz Dell LLﬂam”uiu@Twuqmnww a1 WazUINIaINIne Wil Dell a2 ldTuns
vanivuluduwianisuuazanuifaiioningniasdns uddinandyanuimelunnazeaiaguilng
i ldlulnoTadundnadenisdadulagaldadnuesfuilnalng laun daudszaumansaaia 4Ps wianmust
101 ToINIIATNRUNY WASATHILEINANTAMNATOLFLIVDILLTUG (Reputation) BnFwansssan (Social
£ [ % =1 o ' a%’ 1 v [ o
Influence) WazinqUszaidn13ldau (Purpose of Use) nsdnmifaduinataztioliiusudaasninua
NAYNTNINIIAAQ ldaL1903996
Ao E IR Ao ¢ A = o A ' & & v o v a
nAdnaniisiianuszasdifednsdadodns g Adnadaninuasladeldain Del vasguilnalu
NINNUNIUAT I(ﬂtlLﬁuLﬂWﬁtﬁﬂuLﬁaﬁ’lﬁLﬁﬂ?ﬁUWﬂaﬂiiNQU%Iﬂﬂ maumguﬁuﬁnyqu wazlinsiiy
o ' ' ¢ & o 4N v A € 1 o 4 a A A
Tayarutasmisanlad Snaansildaziivsloidanmmainagninegsfaussiiadannuaunnly

MINUITHVDINUTUG Dell Iuaaiadszimneaingaenssin

NITINUNINAITIWRNIIN

29 WHAAN AT

nAaA i dunitslusuinAyesdunaunINIaaIa 4P ﬁﬁqiﬁﬁ]éfamwumashﬁauﬂa‘u Wialdasany
ANnudaIMuazaiguauiuIlan (The Digital Tips, 2565) WaaAmai lailgiA saFuemSausMInueld ud
dosfidazlomiuazaauauasanudainis nuisaianuianalandduilnaldd lavasdlsznovvas
HAaAeiUTznaudIn Warktunnsldau 3U519uazNTe0nULUL AIANIH UATATIRUAT LT Fouazdyansol
(The Digital Tips, 2565) #1%1/3280N19M3IAa1A (Marketing Mix) dasaaaadasnunguiinnang o iisnanu
dasnyvasgnan laadnadsz@ngnw (o7 lsauuas, 2555) Taunaanmeinnefisfudususnsnaauauas
ANudainIuilng a%“nga@huazmmwasl,a]ﬁzﬂugﬂmeuﬁu@i’ﬁﬁﬁ?’uﬁaﬂﬁuazu‘%ms (173 15a%uas, 2555)
Tunemadn Gudrezudadududguilne uazfudgamnnam I@]ﬂﬁuﬁw;ju‘ﬂmgﬂﬁ‘ﬁ‘”a‘[@mj'l,fmguqﬂﬁwmﬁa
ADUAKDIAMUABINITAIUGD muﬁuﬁwq@m%ﬂﬁugﬂﬁ‘ﬁvaLﬁasl,ﬂuﬂszmumswﬁw%ams@hLﬁumumaaaaﬁm
(3239 1waslwium, 2557) ayudd wiaduwidesnaulandanudainmauazanumeniivesduilae nuds
a%’nqmml,m:mimﬁﬁﬁ Lﬁ@lﬁzjﬁinﬂﬁuﬁﬁhmmnﬁan%aashwial,ﬁaa
uwrAauazngegiisnuesadiuan

T fis yarvasndadaeiiuaadlugUdnin ussidufioidgnguilneldiSouiouiduaiufenlas
w38 L3l (The Digital Tips, 2565) N3 UATIANTdaINAITINAUNY 12U A1TFG AIUTI wazanlginang
iwﬁd‘nmmaa@;wdLﬁalﬁmmmw Vlaigm%a@“ﬁt,ﬁuvlﬂmw Williams and Soutar (2009) #u3lnAazianinme
Q’mhLﬁa§0ﬁ1ﬁ§uﬁqmnwwLLazﬂsz‘[MﬁLﬁsumm%amﬂﬂdﬁ'}mﬁaim &% Kotler and Keller (2012) 38471
a1 de m’mLuﬂﬂ@mi:'ﬂdwﬂiziwﬁﬁ'gﬂﬁﬂﬁ%’uﬁ'uﬁunuﬁ'ﬁaaahu @ﬂﬁwzﬁ‘ﬁvaLﬁal,ﬁu'jwqm@hﬁvlﬁ%'u
AnnimsainuFeiae'ly é’afmwmmi?}amiqmm lailsuddaiaaagy fa ;ju%lnﬂﬁ@ﬁulwﬁamﬂ
mwiﬁﬂ@jum ﬁwauwmuw&amqwa 8130l LazANRoURINA? ﬁfﬂmmm@ﬁqﬁaaLﬁum’nqmmiauﬁm LT

AN INEUA ﬂiz&ﬂﬂ’ﬁﬂigﬂﬁ”] WRZNIWANB DU TUE Lﬁ@lﬁgﬂﬁﬁuj’ﬁﬁmiﬁhmﬁu@j’um



(4]

uwIAAUarNg B iNgINUTBA IUTBINIINITINTINLNY
TINIINITIATIRUNY A amuﬁua:gmwumwwﬁuﬁm%au%miﬁﬁaamm:auﬁwﬁmﬁmfﬁua:
v v K

ﬂﬁjm‘ﬂmmﬂ Lﬁﬂi%L%ﬁﬂdgﬂﬁ’]vlﬁaﬂﬁdﬁﬂi:ﬁ“ﬂ%ﬂ’]‘w (The Digital Tips, 2565) lagWa1Ta4131n pIBRILE

K
A o o v

SnHaEEIUATY N0IIue Wlndngugndidmang nadmaguidluama willad A5lnanfia (2541) tauain
n33aN1ITaInIInIIaaadasdisiadunu Uszaninaw wadnssuguilaa mswdsdu imalulad uaz
anudunusluszuumssasniing lasdTasudey 6 Uszns ldur 1) dldinadunssasminediiadu
mﬂ@Tunul,l,azmmﬁaamsgﬂﬁﬁ'ﬁ'mﬁlwvlﬂ 2) anﬂii&lQ/U%Iﬂﬂﬁﬁadﬂ”liu%ﬂﬁii?m%’s FUANAINRAY LA
IR 3) MInawkaas il lRuaagudanlunmssanisassdudinazugs 4) malulad
muddﬁ'mmﬁ'uﬂixﬁwﬁmwua:a@ﬁunu 5) mil,ij”uﬁgmmmn%ulumm@ lddasasnulugainaia
IR DL ANANNRINNTOUTITH 6) AaNAawLazANNTaLSTluToIN9TERINIEINEN T HHA® g
wazfnuan vlwpsfadasliudalunmsuimsdanstesmiadiiminzay gaanamtadminedainnsuns
lﬁaaﬂﬂﬁadﬁquammgnﬁﬁ AN W UAZNNTUYIT wianldinaluladuaznsusnisnfussansnmwiasie
analdidiouniegfia

J998AWATFILFITNNTAAA

mie'mLa‘%ummm@ﬁamiéamﬁzﬁdwgiﬁﬁ]ﬁmjﬁﬂm Lﬁiamz@fumimmhuﬂaqwﬁfl,l,azl,ﬂ%aaﬁa@m6] LI
mM3lasan MI18lasgninMs NMIAANANIIATI MIUTZTIFUNUT LAZATEILRSNA1T218 (The Digital Tips,
2565)I@mm‘%aaﬁamdwﬁﬁaaLﬁaﬂlﬂﬁl.%u’wauﬁ'umiuLﬂmmmmzwﬁ@ﬁmsﬁ Semenik (2002) L%131
Promotion A8 ta3asdeddnlunisainenissug nazduauaule uasliniaguslng dudhnunendn 3
du fa 1) 343 (Persuade) ﬂizéjuslﬁ;ju’ﬂﬂﬂﬁ'@ﬁulﬁ]%aﬁaﬂ@aaaﬁuﬁw éﬁU"Jj”ammuazﬂaqwﬁﬁlmdﬁ'umm
foams 1w lusluguRtes nionslansiawany 2) Haununissn (Remind) g wmanddu Loyl
Qu%Inmzﬁnﬁaﬁu@TﬂLLazvlajLﬂﬁ‘ﬂusl,avlﬁslfﬁcjt,nia 1w Tawanagrsdaiiies wiaussluslatuinudiua 3) 83719
AMUTLUazviauad (Inform & Influence) FULFSUNTWAN B OILAZ AT DVDILLTUE Lﬁiamzéjuﬂﬁﬁ'@ﬁulﬂu
282870 mimLa%wmmamvl,aﬂﬁl,l,@im:éjuﬂa@mU‘ﬁﬂﬂiﬂ udiduna lndaglunsainenusuniiszazen?
AugNeN &39ANNANG LLazaﬁuagumiﬁﬁaﬁgwama@iaLﬁaa

ﬂaﬁ'ﬂﬁﬂumﬁuiﬁa%mﬁﬂwaaLmsuﬁ

David Aaker (1996) 8311877 %aL?mwaaLLmu@TReputationLﬂumu%ﬁwaa Brand Equity vﬁaqmﬂ'w BILLITUR
Faulsznaudiy 5 saddsznaunan laun Brand Awareness - ms%'ujua:amﬁLLusuﬁmaJQﬂﬁw FraRalana
miaadulade Perceived Quality - MITUIAMMNTBILLTUAINY BN uiaralireaandaanugmnInats
Brand Association-mwujﬁmmzmwé’ﬂmﬁﬁgﬂﬁwL%"auimﬁ'u WUUS Brand Loyalty - 2133930 Ana7Avn 1w
Qﬂﬁﬁ%ﬂ%ﬂLLavaajLﬂﬁﬂu"lﬂH@;Lm Proprietary Assets-niwsaunmatayan iu audn w3asmanumsen fizan
F39AMUUANAIIUAZTaLTE9 Moorman et al. (1993) 1&3u41 Faifad (Reputation) uaz a1 l3a9la (Trust)
Lﬂuﬂaﬁﬂﬁﬂﬂ”@ﬁdwa@iammﬁuw"uﬁ‘izmﬂdgnﬁwLLa:LLmu@T Iﬂﬂ%mﬁmﬁﬁ‘ﬁaUﬁ%’ﬂdmwuﬁlusl,asl,ﬁgﬂﬁnﬁaﬂﬁ’ﬁ?a
wiimadenau druenulindafennnsfuumdausasnmayyn wu AMNINUAZLINNTNAINITINY
16039 Setrnavanuindluszozonmnuusudasanuudaunisluosdisznauns 5 ¥e9 Brand Equity e
wninls ﬁ]$°ﬁ’3LIL‘ﬁlllﬂmﬂl’]LLUS%ﬁLLazﬁﬂlﬁﬁﬂﬁ’]L%aaﬁb wionsaauladadud leinodu
wwrdauazngeiisnulesadwanudainonausautng

(Tajfel & Tumner, 1979) NujoasnwainFIay afusdt yassisudiasumadusundnvaingueiigg
% BE AW REBTUTUNITIAN ImwuﬁﬁnLLmummwumagﬁlaﬂu@maqmumsﬁ@ﬁulumjmamu

. s ' § A ' v Aa o ' J age 2
(in-groups) LLazLLtlﬂ@nﬁ]’mﬂéguﬁu (out-groups) maaNasl,mﬂﬂmmmtfa‘umaﬂégmu (group favoritism) 8@



(5]

(prejudice) MILHKANTIN (stereotyping) NazuuMIUrlRyARaLLIIENNgUNIFIAN STyaNIdumngnnga
waziSouLisunguawit@niinguan Social Influence Theory (Kelman, 1958) nuianiwaniidiau afune
sluuumMudasuudseng@nssuuaziiauadvasyaaa neldusanaauaingou laoutseaniiu 3 JUuuumnan
Compliance (N7U @A %) YaastddounndnisuiieTuusinaawniouwen 1iu naagnd1ni nienis
waUszlori udviawadnioluanalaiilfou identification (N133zyaIan) YanaidAouudainniniuiie
a A <) A vaa A ' a A v o a o a . . ] A
WouupunIadundaudianing 1w auaimiagin laonislaTunmiseusy intemalization (Mifiadianislu)
nadsuulasnanfiga iwnzyaaaBauazuaniudivnainauriady umadsuudasanmolundaiu
T3 MIURIUNYANITUNDTNEINRILIARBNBENILTSI ANNAALABIINAKIALTNS (Social Influence) §INATH
awnAnTINLAziARAANALABIdanguALLad DAG LAZNILANITIN lagnguijsaansainisginutigeiuig
nazuIwmMINIANNAauaziiawlinsiaudomaingdnssnzninngy saunnujaninanidsauganli
@ A A o o o A a o @ & 9 A a %
whlanalnmaddouudaangdnssuneldusinadianndiay Salanudagniduiaineuaznslszgndls
lusumsaanauazuSnisaans

a a A 1 o Y > I3 U
uwIAauazngefinzanudedsmuinglszasanislgen
'Y & £ = A vl A va o A A A, A a =
Tandazasanildiu winels Whnanenglsdlunsfanlddud malulad wiakadnag Nalduidinaiim
dasmaamizenn INWAYINY Wailgae (2558) seydnfud 1w asuRimainialiadn sunsninlulsle

'Y & o ° o ' a 4 Iy v &

#au1anUizadd Nad1unIAnET n1Ivau funuins duyaas uazgiie Sazveulfiduieia
wanransuazanuailavesglilunaienlfinaluladléininzaunuidwinsvasaunnuf Purpose of Use
1oy Katz, Blumler and Gurevitch (1974) iiufiaaduszasglluniaifanzeniamaluladonaianuszasd igu
WaAutuLe nIkeans nImianw nianmdnuiiananuidenite dsmadenlduieiidu
nazuaumIdiInuegls Alilsuddiuans uddndudrinuauazifenldotnefiyasanansnnsgj Technology
Acceptance Model (TAM) 284 Fred Davis (1989) 1a3841 Tagdszasdmisldnudununddglunisdadule
A L2 a v a 6 ' a v A ' A v Aa
Wanldinalulad lasglfazAasandslomiuazanuszainausiesnuanudaimniala theldifionis
gansuLarlauatiurias
uwIAAUANgBNEINUANNAI G0
niznumiaaauladarasuilng utsaaniu 5 Tuaau a1 Kotler (2003) leur minsznsinfisanudainis

v v a w“ A g a = g té 1 Qq// v oal
midumdaya nstmdunmaien nidadulade wazwgdnisumenainmige dvluudaziuaeauguilnaa:
' a a a o A A a o 4 @ wa A Aa o € A ~
dunsRananuasiSouifisuteyaiiaifanfudNaauauasanudasmslaange @3iwl inllaulng (2560)
ez 898 Yuwa (2560) La3uin anuashdelianudmdylunisildgndaduladoads lasfidasunouan
\iu iauadvasgau niaanwnsaiildanada duadensdsuudainisdadulaiild fuilnasiniendudn
IWanudawelagega uazwinfiawalandinisld azfann@nsawdadiniauuziide

ao 4 4 ¥
SINIVBNLNLIVDI
o739 lanw (2564) wud Tadbdutlszaniemansd 1w e ey 013w szaunsdnm wazneled Gnaadnad
wniAydangdnssunmaiendeneniiaeilianvasnguanisrnuluaanjaimwuniuas uanainii
TRUFIBUITANNNTAMNG NINAAAAHN 7107 KDTUNIATINUNY LASATRIFEINNTVY NEIHAAINYANTTY
miyTeatiivbiayiuns Sviad @ (2564) 183 nsdnsnzuIumIdaiulitananiaaaslingn
wui1 a9 dszrinimansagnen1i@nen andw uazele danuuandisadelnediayaanszuiuns
aaFulaTa AL NINTAMNA LTH HAAA AN 10N TBINIATIAING LATATFLRTUMIANG ANadans
dafulagevesdizmruluaniunwuninasagistaan luduvasnsdefuddidnniafindriiugeinia

paulaul 1n3das sularngiings (2566) wud1 mytuiaaassulart dianinadansdedud auauiidves



6]

FuAuazuINIeaunlat MIFIESNNMIAAAEIBLNEANESH E-commerce iauﬁamiuan@iamnqﬂﬂaﬁ"lﬂa Y
Naasmﬁﬁfﬂéﬂ@ﬁyﬁiamiéfﬂ§u1a%a§uﬁw&§nmaﬁmﬂuﬂéuqﬂmtﬂa’%uﬁwwﬁaomdaauvl.aﬁf wfian wadiuslon
(2560) ﬁﬂmmmﬁawalwaaqsﬁaﬁuﬁwmu Lazada lagwudn TR uyIeaun1anisaana L ou Te9n1ams
AATINUY 1A Lmzﬂszmumi%aﬁwmiamwﬁawalwaa;ﬁa Yazifednt Jadedszoinimansasnaine
warelddaidonfisinasannuitswaladicae Usdl &in (2548) uas ga13ai Saufalwyad (2010) Tawdis
UNIY 2536 (2553) a;ﬂvl,@‘f'jw TRIUAUNRAA AN 3107 TEINNIATIRUNE LAZNITRILEIUNITAANA UBNDNa
@1'aﬂizmumm"'ﬂﬁu’lwﬁaﬂauﬁaLmaﬂﬁmﬁmmmauﬁamaimuwnwwaﬂﬂaﬁﬁfﬂéﬂﬂ"'ﬁy lasnguidmansnan
ldun dndnsusznduanipriinm %au@ia:mjulﬁmwﬁﬂﬁmvﬁuﬂaﬁ'mmn@mﬁ'uvlﬂ B dndnaziuiine
waztszAnSamwnsldanuidunan °1Jmﬁ:“?fnﬁjui’slﬁﬁmu’l'ﬁmwé’nﬂ“tyﬁ'umwa:mﬂmaaﬁaamaa‘i’m‘immmm:
mMIuSmInaImIny Tuidangug ’éwﬁwamaéﬁﬂuﬁaLﬂuﬁﬁlﬁ‘fﬁehﬁtyﬁmNam'a‘wq@nﬁupju’ﬁnﬂ 1ag Zhuang
et al. (2021) la@siaunain mﬁﬁnmﬂﬁngmstﬁﬁmmma%mmhwquwfj LT NOBHNIIFIUINIEIAY
neimudioufiounefion uazngejsaansaimidsay iludu Saziouanutudousasd jannuslu
faauuaznsiiininadariaundvedyana Hsu and Lin (2016) 79004 Mi et al. (2019) a7l Awin pjﬁ%al,?ma
uwaziBnswalulanaaulasl (influencers) ﬂmﬂLﬂuﬂaﬁq°nﬁ’ﬁ']ﬁ'ryiumiﬂszvjuﬂﬁ%aﬁuﬁw CER NI RE TSIV
LLa:wé'ﬂﬁ'wa@mmT’syﬁunuﬁv‘iwndwmmmmmmﬁlﬁu mmﬁu%aﬁamaa;ﬁﬁﬁwﬁwa 1 ANTadad aana
By wazanwaansalumstiuin Sadwirhédaivhiifenansnudandemsdasuladoves
Hu3lna

N32UUKIAINAR

AU IA% Audsany

MUHRAN DU
AUTIAN
AUTBINIIATIRUNE ANAILITD Notebook Dell

FUNIIFILFEINNMIANA — vasnguguilnalu

@T’lumﬁuj%mﬁmm DILLTUR NINNINIUAT

v Aa

AUANNAALAUINNAUTOLLNS

a 6 U
Tandszmdnaldng

szidau599y

mMsfnisuisas “ﬁaﬁﬂﬁﬁwa@iamsﬁ@§u1m§'an§aiﬁmﬂ”a Dell vasnguiu3lnalunsmwaniuas d33ule
nsfinm wazunnteya uuunaadslwdalianm iasandanudoimslsusslomiannesianlasy
lagn1siiusiunudayald35n13398unuIF981393 Survey research H1unILALTayan 1 IuLLFaUDIY
(Questionnaire) I@mLﬁmamawﬂ’agaawnna;us‘faasmimﬁ'ﬁ'miqim‘ﬁasmLLuuqma:mﬂ (Convenience) Wax
asannldnsuswindszrnifiuida 3alEnsdiuamaIngasves (Cochran, 1953) lasinuad1aanm
\Hosiuiooaz 95 uazTraUMANNAIALRauTasas 5 Lﬁamﬁhmumaaﬂﬁimﬁamalummﬁmmuaaummm
drzmnslunyanwumues Huwn9Tesmesasanladl laswaanmidwinldzumazasngudiadnsduinu
387 au LAz I98YIMI@IRINgNAIE19BNTIWIL 13 AN IuﬂWiﬁﬂwﬁﬁ'ﬂﬂ%ﬁﬁaﬁwmﬂﬁmaumu‘*zj"aylamaa
ﬂﬁju@?’aamavﬁﬁa‘hmu 400 A% I@aJLLuuaaumuﬁiﬁﬁu%;ﬂaumaamﬂu 7 gwudsznevludrdanuaansas
iagaﬁ'avlﬂ PUHAAA AN AUTBINNMNITATINUNY AUMTEILEIN ﬂaﬁﬁ'ﬂﬁmmﬁuj’ﬁa%aL?mwaaumuﬁ 29w
FUBANAALRBITNAUTAUT f@qﬂizaaﬁmﬂ%\imﬁdwa@iamm"’wﬁﬂmﬁan%s Notebook dell yasngu



(7]

Huslnalunjanwumiuas seauanuaslagaNotebook Dell lapvhmalianzidoyaiBansiun (Descriptive
Statistics) Lﬁimﬂumiﬁﬁagaﬁ'ﬁvlﬂLLa:iaQawqansiwm;\ij’@auLmuaa‘umumv‘hmﬁmﬂ:ﬂﬁiaa%msfl,u
FIUVBITIUIUTBLRE ‘[mﬁ'n,aua’l,ugmmumiwmmmmmﬁ Anfaunz dade Lmzdml,ﬁw,uummgm
wazMIIATIEATay N TIa%u (Inferential Statistics) Iﬂﬂaﬁﬁﬁlﬁ'l,umﬁmﬁ:ﬁ“ﬁagaﬂuaa;jmauLLuuaaumuﬁ
LfluéhLmuﬂnaaﬂﬁjuﬂimﬂﬂuﬂ']sﬂizmmmuazmsw@aauauuﬁgwﬂmﬂlﬁﬂ%aaﬁammﬁﬁ?mezﬁ’aums
nanaulFIwnamk (Multiple Linear Regression) L‘ﬁaﬁ’m’nmaauﬁmuﬁgmms‘iﬁ'ﬂumsmmmé’wﬁ'uﬁ’ﬁ'u
niandsdsse Usznauaay f@qﬂi:aaﬁmﬂﬁmuﬁdaNa@iamwmwadﬂﬂiﬁﬂﬁulﬂ%aﬁim”uﬁﬂﬁwﬁtyma

ay

gnéTaua: 95

Nan1sAnELazanilse

@151971 1
aunsdase Adnlszanai | eenaaaateden  mdndsEAns @1t szeu
lailasasgiw  aasgn ildnasgn wadany
(B) (Std.Error) (Beta) (Sig.)
(Constant) 1.127 .289 3.904 <.001
AUNRAN U 190 .084 148 2263 .024
AUIM -.106 .083 -.089 -1.289 .198
AUTAINIINTINAUNY -.046 077 -.040 -602 548
AWNIFILFINNTANNG 151 .056 147 2.670 .008
mﬁufﬁa%alﬁmmammuﬁ 359 072 304 4.987 <.001
ANUAAAKINNAKIBLTIY 185 .061 163 3.025 .003

R = 0.528a, R*= 0.287, Adjusted R? = 0.267, SEE = 0.40517, * {inadannada 0.05

a. Dependent Variable: anuadlada Notebook Dell madﬂéjuﬁguﬁﬂﬂiuﬂyLﬂwuﬁﬁuﬂi

3NA1390 1 wanIlaNzRIiiAudY Jadunfianinadeainuaslagdaldadn Dell vasguilnalu
[ Y A A A & o Aa

NIUNWANIUAT NITUFNITaLFUIVILLTUG (B = 0.359, Beta = 0.304, t = 4.987, p < .001) Taiiludruland
ANTWAFIFANNUAALAKIINAKIBUT (Social Influence) (B = 0.185, Beta = 0.163, t = 3.025, p = .003) f%
NIIRILEIUNITAAA (Marketing Promotion) (B = 0.151, Beta = 0.147, t = 2.670, p = .008) ATUNAA A I
(Product Attributes) (B = 0.190, Beta = 0.148, t = 2.263, p = .024) &1%A LU IATUIIATIUASTAINIINITIA
e lddsuianesda (p > .05)
MINATDUTNNAZ 1N

a A o« o A o ga A . o a A & T o v oA
suN@AgIuil 1 (H1) : Jadudhundanmed dnansznuidanindanisdadulaiandeldata Dell vasnguguilng
lunsanwamiuas nidadula: sauTusuydzu

a P o o ' A ' v A A & v o A
sunfgIud 2 (H2) : Tedpdunarbifinansznudanisdadulaiiandaline Dell vaanguguilnalu
nynwamIRAs MInaaula: Ufiesnsseniuauyfgnumaien
auudgIud 3 (H3) : Tadndrutasndadining lddnansznudanisaadulaiiandalialda Dell vasngy

2

duilnalunjannumiues miaadule: Ufjiasnmavansuauy@ziumaiian

2



(8]

RUNAFIUN 4 (H4) : J23EIUNIFIRIUNIIANG ﬁwaﬂsmuﬁamn@iamiﬁ@ﬁu‘lﬂLﬁaﬂ%aiﬁfmﬁ:ﬂ Dell 284
nguguilnalunganwauniuas midaaula: saniuauydgIu
guufigiui 5 (H5) : Tagoaruaaulinslaluas&udn (Brand Trust) Swatfsuandanisaadulaifande
Wata Dell vaanguivilnalunjamwamiuas midaaule: vausuauyfgu
A A o o a < % . A A ' v A A &
suNfgIui 6 (H6): TasusuauAatinaInausaudns (Social Influence) dnarsuandanisaafulafande
Wiatia Dell vaanduivilnalunjamwamiues midaauls: vauiuauyfzu
suNATIUN 7 (H7): Jaguszsdnildau lddanuuandsatedvbddyszniimnguensg lumsdnm @ F
waunindn F ldaadn 15 2.65 Nzautbdray 0.05) Telimunsnagdldin fanuuandrsadrilinddny
3:WINNALRREYBINGNETI g NfINadan1uA91a Notebook Dell °lJPNﬂﬂ;&JEJTU%II]QI%ﬂEGLY]W&JW]%ﬂ? s
dafula: Ufismisaniuauyfgiumaiian
andsnana
Han1IAnsaTIkuaaslfiAninasuydzguns 7 7a wudt Jaduduniadmed, n1sdasiunisama, anw
Tshaluanfud, uazanudaduanausautne Sudnansznuidsuandanisdadulaifandaliaia Dell
vasnguiuilnalunjamwuniues smed Jadndrunatuazgasneanisadining ldwuwansznund
v o o o A \ o I3 o ' o o Aa ' A o
wodagdenmisadula swdagdazasdnisldau ldaansnaslualdindudadofiduansznuadadvodary
o A ' A A v o P23 o Aa ' o A X a o v A A
niaadulalundazauydgrwnardsiliidnlisldsndnadentsdaduladefudizesfuilng Siawnin
o o v o o A A A X &< X
ildlFlunsvauwununisaaauaznagnslunisasliada Dell ldad1afidszininwaindsdu nad
FOAANBINUNUITLYDY A2 9970 (2564) uaz SgWId @3T8 (2566) MWL Taddunwansoiuasa
FUAT NIRILRINNIIAAA LLaszgalﬁmﬂé}'@ﬂu fdniwaadninuimaydaniaaaulatofuaaiannsafing

lunguduilnaidasgwdnn

asdnanisdnm

ﬂ']ﬁﬁ?’ﬂﬂ%ﬁgaﬁﬂmﬁaﬁyﬁmwa@iamm@mﬁ]sﬁaiﬁ@ﬁﬂ Dell lula@angamwamuas Hunnsdmangueiang
387 au nguaradvdulngdwware a1y 31-35 T audTygrad dizneuandnizisnie uazlinele
20,000-30,000 L ndaLden wodAnssunsliom wudn smlwglinniu tlemsfedefemuasyinawdundn
T snuiAnnitatalusdanss aaudsninuniinmed liun dunaasimet 5701 Ta9N199AMING NTFILESY
AMIAAA mii"uj’%mﬁmumuﬁ LAz AAAHINNARIBLTN HANTILA T nAnBLTIN mﬁué’ﬁa%mﬁm
LLmuﬁﬁS'ﬂ%wagdqﬂ@iamwﬁgﬂaga I0I0NNAD ANNAAEUIIMNAUTALTI WATNIFIRTUNIARIAN NN
niadmaifdudadedndy amefidunauazsesnessasiminelinunansenuiiveddy fuilaald
mmﬁﬂéﬁyﬁummmL“’fiiaﬁal,m:mwa”ﬂmﬁmad Dell unnINTaMssaLasuruautl ylasonuazianssy
nnIamatisnzduanuaulaldatafidszininmn ﬁﬁLLu:ﬁﬁmmﬁaw%aﬂufﬁhﬂhLﬁuLmNé'n@TusLﬁLﬁﬂ
ms@orwnaln Social Proof wiTauazgasnmsasininsaslulddasonan udmsnenanunannansds
faydemadrfinduidmanadaiauauus fa Dell AITLERNETIININS N BILUTHA R UM RO THI AN TN
uazwanInasaugmnwiauauilyluslutudetiias wisnfenssunasadlfnmiudesradsaunisaiiiv
amﬁwaﬁuagﬂﬂmmuLLanmama%uaz’%”‘mnné’lﬁﬁa%qLﬁiaﬂﬂizﬁumwL%auaufluwﬁwﬁmwﬁmz%'ﬂmqmmw
uisusmmasmseliminauaiieasnnuianelaszozonnmsiulpunsmanitlysulsasssls Del

ﬁmﬁuvl@i”m%'smmanﬁwﬂw‘"w,m:m:ﬁuﬂamjwasm B98I



(9]

DDLAWBDUWE

Dell mﬁgdw”@umqmmwNﬁmn“m%LLa:La%ua%a%iaLE?:'mLLUﬁuﬁ%aﬁaﬂ%waga@iamm‘“@ﬁubéﬁa RLEG HH
uandgminmalidrdeiuslneldassgarimlodoafidouazianssuaidszsumssiadaienszduiiinen
viamﬂﬂmauﬂ”ﬁamm%ammLmﬂvha“uaaNﬁﬂﬁ'msﬁﬁ'sm;m@iuéﬁummwumu waluladiame wazusns

%é’amﬂnymuﬂﬁ'unaquﬂﬁmmzau

v a
Lland1Iadayg
a a 4 v Aa ' & A P & o = % = ) o =
Aad \Tum0y. (2554). danidnadanisdainiasnauninaTyasunanmsszalaanAns) NItANEIUNANET
AMLATHAIANT YN INISLFIVRIHATUNT.
Ny duWniaTey. (2559). thisfigwadanindanldhasiuaeiszuydfuanisTuladniaszudfuanig
uualalesiduszuyyJuanisman. IneinuiuInisginaumddio, S INoausTINeans,
L = o o & g o a o a v L ot
YTy lawnIa. (2557). n3dnmanuaunussznindasowgdnssumalinuneuiaasliayanulady
duszauANuFIAYYesFIuLIzFNnINIaaIagInuIMInasiuaasiaaluyanyunwuniuns
usztFumina. minuaiidrrzuInIgInaumie, amuzuIn1IgIne unineasranisdine.
a1239 laaw. (2564). Tasediduadanndnssunisdanauiaaasliaiin (Notebook) vasnguauivringuluie
AFUNWLAIHAT. INNANUTLIANITINANMT NG, IMTNNFBNTINN.

] LATLIUNS. (2024). AWEN5IV8Y Dell: nTEHANBIVEY Dell. ININANUT, amu"’umsﬁnmg‘sﬁﬂ.

W
0]
a a € aa > a & a 3 v

TIIAU A1, (2564). nizmumm@muZﬁ)waﬂa&/wumaﬂuwyﬂwadﬂiwwuhmwng\uwwwmum.

q

a A

a'ﬂmuwuﬁu'%msqsﬁwmu”mﬂm, VANINYIRYIIUAIULAS.

WARTIYN FUADI. (2556). W2757775&/?’175!,58ﬂ‘ﬁ%ﬂé]llﬁ?mi]fﬂlﬂdﬂﬁ?[ﬂﬂzuLﬂﬂﬁﬁtﬂaLﬁaJ TINTanunyI.
InuniwusuInsgafiaumdudia, wﬁwﬂ'\é’ﬂﬁﬂ‘*ﬂﬂ”ﬂﬁiiuﬁiw.

113307 suLaIng1ings. (2566). Jaa”yﬁfﬁnfwacv'iamm"'@ﬁu“lmﬁan«sﬁvaﬁuﬂ‘”vngiyﬁz,ﬁnmaﬁna‘?wzfaama
aulad. InpiwusuinIpsfiaumtude, amINeAuTITNANEaS.

WTTUNT anataTywe. (2552). n1sénwidasenienisaananiletlunisanduletdands Notebook Acer.
%mﬁwuﬁu'%msqsﬁwmu”mﬂm, WAIANLRUNTINN.

IIWIA @3T8, (2566). 17@a“'z/ﬁﬁa“nﬁwa@iawnﬁniiwnﬁm‘“@ﬁuh#&ma&/ﬁ'gmaﬂﬁwg’ﬂumu@%eﬂ AuLaLNALR
7% Shoppe waong’m‘“ﬁ/ﬁwmhmmmm AFUNWURIUAT. NMIAUATIBEITUIATTININMIU UG,
NINgaedalng.

Abdullah Alhaddad. (2015). A Structural Model of the Relationships between Brand Image, Brand Trust, and
Brand Loyalty. Marketing and International Trade Department, Higher Institute of Business
Administration, Syria-Damascus.

Borden, N. H. (1965). The concept of the marketing mix. In G. Schwartz (Ed.), Science in marketing (pp. 386-
397). New York: John Wiley & Sons.

Chai Lee Goi. (2009). A review of marketing mix: 4Ps or more. Department of Marketing & Management, School
of Business, Curtin University of Technology, CDT 250, 98009 Miri, Sarawak, Malaysia.

Davlembayeva, D., & Papagiannidis, S. (2024). Social Influence Theory: A review. In S. Papagiannidis (Ed.),
TheoryHub.

Elena Delgado-Ballester. (2005). Development and validation of a brand trust scale. University of Murcia,

Facultad de Economia y Empresa.



[10]

Data Availability Statement: The raw data supporting the conclusions of this article will be made available by

the authors, without undue reservation.

Conflicts of Interest: The authors declare that the research was conducted in the absence of any commercial

or financial relationships that could be construed as a potential conflict of interest.

Publisher’s Note: All claims expressed in this article are solely those of the authors and do not necessarily
represent those of their affiliated organizations, or those of the publisher, the editors and the reviewers. Any
product that may be evaluated in this article, or claim that may be made by its manufacturer, is not guaranteed

or endorsed by the publisher.

Copyright: © 2025 by the authors. This is a fully open-access article distributed
@ ® @ @ under the terms of the Attribution-NonCommercial-NoDerivatives 4.0 International

(CC BY-NC-ND 4.0).




