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unsEFUNAnANe OTOP Ussianemasmsiandsjuvesyuaugiusnanaldiansiaduaniiy
Jinszues Msdeldszdeuisuuunaunau e udeyadeUsinaanguilaadiuan
360 AU Lavdeyaidinunnanmsdunvalidedngildnlddnuds 17 au ndesdlofld
Usgnauseiuuaeunuuaruuudunvaifslasiaine melinnpideyaideliinaldada
Bawssaun loun Aede drudsauuninsgiu uazuvudassaunisiaseaine dudeya
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NANISIFYNUIN ﬂa%’aﬁﬁmLa?{aimimaaﬂuﬁxé’uumﬁqﬂ (X=4.59, S.D.=.430)
Tnoannmdudn (PQ) flrndugean sesamnAenisnatnesulali (OM) Aufndivesgndn
(CL) wazANUTianalavasgne (CS) wuudnassiinnuasnndasiutoyaidauseinyluseiu
A (X2/df=1.858, GFI=0.96, CFI=0.99, RMSEA=0.048) U238 PQ wag OM 18nEnan1ensa
fo CL wasiidnsnanisdounu €S Fadufuusdwuddey wuudiassarunsasduie
AruUsUsIuTes CL Idosay 87.30 asdauslvaidldfe “QMSL Model” Fvifliifiuty
nsaRuA LA kazn1snatneeulategysannsazdiliganuiianelauazainy
fndvesgninegnadaiilugaadiia
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Abstract

This research aimed to develop and examine the consistency of a model for
upgrading OTOP (One Tambon One Product) processed seafood products from
grassroots communities along the southern Andaman coast in Ranong Province. The
study employed a mixed-methods research design, collecting quantitative data from
360 consumers and qualitative data from in-depth interviews with 17 stakeholders.
Research instruments included questionnaires and semi-structured interview forms.
Quantitative data were analyzed using descriptive statistics—mean and standard
deviation—and Structural Equation Modeling (SEM), while qualitative data were
analyzed through content analysis to validate the statistical results.

The findings revealed that the overall mean score of the key factors was at
the highest level (X=4.59, S.D.=.430). Among these, Product Quality (PQ) had the
highest mean, followed by Online Marketing (OM), Customer Loyalty (CL), and
Customer Satisfaction (CS). The model demonstrated a good fit with the empirical
data (X2/df=1.858, GFI=0.96, CFI=0.99, RMSEA=0.048). Both PQ and OM exerted direct
effects on CL and indirect effects through CS, which served as a significant mediating
variable. The model could explain 87.30% of the variance in CL. The new theoretical
contribution, referred to as the “OMSL Model”, highlights that the integrated
development of product quality and online marketing leads to sustainable customer

satisfaction and loyalty in the digital era.

Keywords: OTOP; Product Quality; Online Marketing; Customer Satisfaction;
Customer Loyalty
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Hunumandedinfeusesenguaninsiovninziaunlssy OTOP ag1lsfiniu nsudstud
JuLse Madsuuamginssuguilaa uaznfiiminisnaiaddvaiildews neliin
landlnisiodUszneunissegey FaudnsenseduimsgIuamaIn auUaense UTTY
fusi Msdeasauet lWaufenisadrsussaunsaigndidey sannissiuunanwesy
saulatl vnldanansausudilvviniu Temadhfswmatanituaznisasisanuduiussses
gnfugnAnagsin wandssientsaaudenulduToudaiuiifdundiu (Lee, Wu and
Su, 2021; Moon, Talha and Salehin, 2021) TuvagiAgIiY 155UNTIUANANTLINAYNT
MImanRdviaazdedsanannsaiiisnanisdnidunuye SMEs LazANLANNTANINNG
wtedulFegnaiituddy mnmaudnfunmuamauAuarnisuinsidedald dadunisang
nseulifiuinnisensediu OTOP Sminszues lildifsafiveonis uidoniseeniuy
szuuAmATIdeununwELA spataseulatl mwfianele wazarwAnAvesgniiedn
Husaden wivdngruidsUszdngsuiunnniiauamaudwassraunsnigndniu
Hadeiugruvesnuiismelauazauing (Chatzoglou et al,, 2022; Prakoso et al, 2023)
uaziaosdionisnaineeulal deudiididnnsednd nsdomaidemadna Tauds
TusTuduuuunanesy Suaidsuindonuidegiuas e-loyalty (Opuni, 2023; Sinha et
al,, 2024) usluuTunianizres OTOP o snzlanlsiUluszuesdvIaLuUTIae Ll
aunsitysannistadonunmaudn Wy Ussansain qudnuay mnandeie Ui
U5 ) |funagnsnisnaineaulall (W Y819 E-commerce, 333, live streaming,
TusTudiy, lomansnvn) esduienalnnisieguveseuiianelanazauiniediau
szuuuazns9aeuls nsviauvuiassiana1ilinasg viesdiu uazguszneunis Ll
A1 MUAULEUIE/UINTNITUAL LmuﬂgummﬁmLLuummaﬂmwmammwmmimmm
LaZN1TATINUNMMUTUA TUYNYUFINIIN YonINT 15N Tsudeddn anulusdlaning
Pndauazauaisud Wusnsshdyiidenendvinannguaimuaznisnain lugeu
fn# (Fachriyan, et al,, 2022; Singh and Chauhan, 2020) asfin1seanuuulszaunIsel
anfesulaviivasnde 1lade fdeyansudiu wazdusuld Wiuaufimelauazan
ﬂ%ﬂﬂLﬁUﬁﬂ?i%Uiﬂ@ﬂ@:%@ (Moon and Salehin, 2021) 30in¥8331983AANF 2 UsEN1S AB
1) foeinsiunuuitaendsanvnidalosiauusaunm nmsnamooulay anufiswela
uazAMNANFILUIUN OTOP o1mamziaszues uay 2) Yesiadalouisufiffiuasesd
auf I dunuImianiseenuuunanSel/ussedat nnsgiudud emAiva uas
Aanssuuuwnanilesuiiaonadosfunginssuuilnaaie Vieaeadesdnedl udidnud
gusaansmszmniuiuld astaseniaiessruuiing OTOP Nufiwoi sduansuli
yeneialeog 198 i aenfunseugMsmansuIAsuIATYEAgIUTINLALANTEN LAY
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1RsgINgRaInaIna (@uinauiauguy, 2562) nasnauingauawnsinaulaide
WlgUBLaENTaWUAIUN STRIIRER STl useauIvin
denatlandrosineiinann suideidatmneiauuaznsaaeunnuasnados

YosuuUIanssEnsTAUNAAT AT OTOP 91vnsvziaulsgy dmiaszuss ATauunumg
WWeamndAy lawn A nduA (Product Quality: PQ) n1saatneaula (Online
Marketing: OM) A31u W analavedgnen (Customer Satisfaction: CS) kagAUANAVDY
anA1 (Customer Loyalty: CL) 1aneiiu IngldseideuiBuuunaunau (Mixed Methods)
odedoyaiiinuanduilauasteyaidsnmunmarndidmlfduds Weliisann
Wissnsangluvesuuuitassuazanuidunadsnnumneluiunyusuduluaiug i
(57lum3 Aadang, 2557) Manddeiaueiianuussfiuvdnidousedude 1) anuzdagiiu
yeaszAUqMA AU nseatnesulal Anudianela uazauinAivegndiifise
wanaust OTOP osnsaulssUluiminszuonduegisls wasiat Tndosladunuin 7
ddnyansenszdu (1Wu UseAndamm ussatast Echannel $ooulat ilemansnw)
(Lee, Wu and Su, 2021; Briez, Ezzat and Abd Eljalil, 2022) 2) Tas9&319AudUNuSIY
AUnAIENINe PQ uay OM fiderasie CL Taedl CS Wuiulsdwuidnuuzodiils A
usrwasdvdnansy/Soufivuaviile wasihdieladuussduindoundnvoseuioelauay
AN (Sinha, et al, 2024) wag 3) wuuSaesinwuTuiiauaonadastudoyais
Usgdnslusziuiivensuldniolsl ienaasusmeuuuitassaunisiaseaiins (SEM) iileld
SadadeulovisuaznsdnnislumsUfud (s1dung Aadang, 2557) wadnsfinaniade
“Una QMSL” swdussdauilnddmsveenuuugnseanieonszau OTOP agudu
s8UU Q (Auawdudn) M (msnanseaulat) S (Anuileela) L (Ausdnd) deamnsouda
glotauaiBauluny (WU U R&D U9 11nsgududi) uavdoiauelieuun (1wu
short-form video/live, s¥UUTAILAzazauLAY, (L av1d03n 197, Y0999 E-commerce)
iiesnsziuyadinuazanudduvosuvugusnaeldiaduasiuliats lnefifodiy
sonsadenuansalunsutety nsdnasminensmaiaudaiud wagnsenszdy
ANAMAINVDIUTEV IV
INUILEIANTITY

1. ilefAnuiseiunmnndud nsmaineeulat anufianels waganudinfves

| a
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3. lVEWALILALATIAABUAIILADAARDIVBIUUUTIABINTENTEAUNGRSU OTOP
UsznmnenmsvelanUssurasuaugIusInnalaRangaduaiy Jwinseuss dutoyaid
Uszdny

AANLUNITIRY
mifeatuiidunsifedufiinauuuidiuion Inedsegndldnszuiums
FoufiunsUfoRsiuiu (Action Leaming) wagdiiunsiaeBmsIdouuuneaumnany i
Fainauandenmnin Tnefnszuiumsidedwielud
1. Uszansuasn1siiennguiiagig
1.1 Usemnsuaznauinegaildlunisidedeusinn Ao flondnsms OTOP
‘Uszm‘mmmsmLaLLilsgiJéuaasqmuiugULLUUaaulaﬁuazaavxllaﬁﬂ"aﬂizmﬂ Fermuaruna
Yaanguitegelagn1sUsEIINA1INALUSEUNAlA (Observation Variables) Tudnaqu 1
#1920 Hair, et al. (2018) FslunsAnuadail levinnnsanwsulsdanald (Observation
Variables) S1uauvinua 18 fuls SwinsUszanauunemesnguiiednslia 360 au
1.2 Usznsnqueiegslumsidednanimdunmsivuangud ideyandn
loun 9n31n1s Manidiusensdinauiaeigsia uinguendnudaduel OTOP
UszlamemsnziauUssUvesuvugusnaaldilmeiasuniu Sminszues fanunsaly
Toyalgadn 31U 17 au

[
v a A

2. nasileflilumsise inTedlefldlunmsmnunuteyanisidenssd & 2 uuu
¥ wuvaeuny wazkuudunval fodl
pouil 1 uuvasuaNteyald sadvaniunmsiluresmeunuvasUaIy
Usgnause A o1y sefunsAne Useneuondn seldiededeidiou aamunm endeer
nete Wukuuasuaukuusuden (Check List)
poufl 2 wuussUALsERUAANLARITLTEITILUTABUDN SuAMAINELA
(Product quality) wazarunisnainesulal (Online Marketing) AauUswelsnely Ao Ay
AUNanelaveagnen (Customer Satisfaction) A1UAIIUANAVDIRNAT (Customer
Loyalty) dnwagveswuvasunuduwuuninsdiuyseuiae (Rating Scale) 31U 76
Yo nernunaiminnsuszdiu 5 sefunutasezuun 0.50 anuisvasBiAdv (Likert)
(51tuns Aaldang, 2557)
AZLUULAAY 4.51 - 5.00 WaAad1  3nnfige
AzuULIOAY 3.51 - 4.50 wamudn
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AzuULIOAY 2,51 - 3.50 wamnudn  Urunang
AzuULRAY 151 - 2,50 wamuin  vee
AzuULLRAY 1.00 - 1.50 wamudn  Yeeiian
AOuTl 3 WUUAEUAIILA 8aTU Terausuus/AuAmiudu 9 dnvae
wuvaeuauduuuulanallea (Open-Ended)
i3osioldeliuvvdunivaiidedn Wunuvdunvaifsassatislaededanm
awaqmzfluLmami’s%LLavwaﬂ’ﬁ’maLmﬂimmmlmmﬂawm AMSUNMIATINAUANA N
vouAdosiio fifuhduuudunivaliddinlvionnsdivinvinmaseumumsniaden
dielsiiulaneuinfimnuaenndeinuinguszasvesmsidouazdulslovidonuide
unniigaynmsUiuUsaudlumadoiaueuusdeuthluldass
3. Matiusiusudoys
Afeihmilsdesusesanuminends veeygniiudoyaideiuna iodud
N3398mNndna3 sy 1l eveeuLlATITWluNTRBULUUADUIINNR LRI 9a e
wuugeunueaulailiy Google Form z‘iﬂﬁﬂ%a OTOP Usgtanemmsneiauyssu 91uiu
360 Au sosulatiuazeawlay wiouuuuvidousenou duntwaliBedin uwuidasiads
fufBormna 17 au Tnefiduldsusesannuminetds veeugnveiivdoyauazddis]ls
foyadrdyndouiaiamneiunalunndmy ngldudeingussasdvasnisidoaami
defsrmundunual 3dldTuaseazBoauay Tngusrasdvasemidfoundlidayadidy
dioliuansarmAaiuluusziiu daonndestunsouniside fedd3dulddudinnanis
dunwaiograduszuu wioutinunumenarsiiferfosdsglideyaddnylddneg ould
ernsrisneumsnTeilasd sameiteyarely
4. m3aszidayanuidds mfelunfillddeyaanmsiinsei 2 daufe
4.1 Tayan153TeLdesunu fITenTvdeuAUgnReaiiNTATIEAIY
TUsunsu SPSS wazlusunsunieadfd1iu SEM (Structural Equation Modeling) Tasus
mslaseidd 1) deyartiluvesinou MadRdmssnun Wi anud esay Aade (X)
nazdrudsuuinasg i (SD) 2) deyaidasnuus TWuvvasunsnaandiasm 5 sedu
(1-5) LLazLLUamamumm%mm?{a 5 s¥eU (519UN3S ﬁaﬂmg, 2557) 3) NMIATIFDUAIL
naunauvesluna (Model Fit) 19@1 Relative Chi-Square (A25 < 3.00) Wa15au1A GFI, TLI,
CFI (A5 > 0.90) #A15841A1 RMR Wag RMSEA (A5 < 0.05 vi3elilifiu 0.08) Hansiiasey
Tiflonaaovaunigiunasniaaeuauaenndoswadunaiudeyaidaszdng
4.2 Yoyan153duiienmnn naudiegne IWnsdunwaldadninivnig
Winthduswns waghiinguendn OTOP awnsmeiauwlsiu Tudminsyues 5u 17 au
ipdesiiols Tuuudunvaifdasiaing maiudeyatimmneaimhdsianslifnuidon
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alunsdunwaluazduiindeaionuasudiy Msiagiteya 1935n15wns 19
Wenniieasuuszinununseun1sive wagldiaSunmseSuienalsUSunalauysal

#3UNan1sIY
{Adelevinnsfnwiesnisenseiunandoel OTOP UssianemanziauUsguves

yurugusnmalidmziaduaniu fminszuss Fafidearunsoagunanisdnuinim
Fupoudel

noudl 1 Teyariluvesmeuuvuasuay wuin ngudaogadlngidu e
N9 68.30% 818581 41-50 U mﬂﬁqm 40.00% F2AUNITANYY USQUay1ns 44.16%
1T NnanA0 NnIuAIATY 47.50% s1¢le1ad ureLi U 30,001 unduly 42.22%
anunweilvg) ausaudn 64.17% uazordeegluneld unfign 48.89%

oufl 2 HamTIATeisEAuTeIuUIAMNWAUA nImataeeulal] ATl
wolavesgnAn uagAuAnAveIgnAT WU HansAnwIAMTINTIegluTERUINTig
(X=4.59 S.D.=.430) Ineiladeifienindvgeanio quamaud sosawunie nsmainooulall
ANUANATDINAT UazANTanelavesgnAn muaIau dwsuduusdunnd1dsy lawa
Adnunirdudn E-deamsdndiving msuustiiileu wazdoyandniae deduegluseiu
wnfigasianun aussasdennanisiesziszdurosiiulsnunIndudl nsnann
saulatl AnuilanelavesgnAiarAUAinNAveQNAT

fiankus X S.D. nsulana
1. A wdum (Product quality) 4.64 438 wnitgn
2. mananeaulail (Online Marketing) 4.63 491 mnﬁqm
3. MUANUANATDINAT (Customer Loyalty) 4.57 528 mnﬁqm
4. anuitanalavesgndn (Customer Satisfaction) 453 | .460 1niign
iy 459 | .430 aniign

A3 1 HANMTBATIERTEAUYRIIMUIAMNIMELA N1snaineeulall
ANUTeNBlAYRINAT karAIUANAYEIgNAT

A15097 2 N1sATIvEBUALNaNnduvestina (Model Fit) 1961 Relative Chi-
Square (A1 < 3.00) WA15U1AT GFI, TLI, CFl (A75 > 0.90) 21584181 RMR way RMSEA
(A5 < 0.05 n3okuitAiu 0.08) NANIIIATIZH TN DNAFDUANNAFIULALATIVEOUAINY

(% L3

donndesvadlinanuleyaiBalsying
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fianusniu cs CL
fauusamn DE IE TE DE IE TE
PQ 310%** - .310%** .192%** .135%%* .328%**
OoM .643%** - .643%*x .309%** 281%%* .589%**
cs - - - A36%** - A367**
R-Square 765 a7

Y 2=139378 d=75, Y, 2/ of=1.858, GF=096, NFI=098, TLI=098, CFl =099, RVIR=0009, RVISEA=0.048
#0001

—
=

e o
e e
SN

ETo)

: = -V ST ey e,
B
(= i/[ ‘\ () @h\\\
; =S w

e ot ot
= - e

Chi-Square = 139.378 ; df =75
:Relative Chi-Square =1.858

NFl = 983 : TLI = 984 ; CFl = 992

RMSEA = 048 ; RMR = 009

2N 1 AduUseansavianaveslunanuduiusIEnIAuAMELA Nsnaineaulall
wazAUTInelavidaienLinAvegnAN

AduUsEANTavSNaveslumanuduRusIEnIe AN mduAT n1satnoaulal

'
a

uazauiswelafidewarienuinfveagndn nanismsrvaounLaenndesvadliLaai
Wawnduiudeyaieusedng wudn  2=139.378  df=75, ( 2/ df=1.858, GFI=0.96,
NFI=0.98, TLI=0.98, CFI =0.99, RMR=0.009, RMSEA=0.048

AnLATWAUAT
(PQ)

209

AuiawslawogndAl
(Cs)

349

MmMuAnsiuoInAI

(cL)

nsaannooiilail
(om)

AN 2 BUUINADIFUNITLATIASS
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WU NaN1IATIRdeUleaaNn13lATIEse (SEM) nudndinnuaenanesiudeya
Fausednelusedud ((2=139.378, df=75, X2/df=1.858, GFI=0.96, NFI=0.98, TLI=0.98,
CFI=0.99, RMR=0.009, RMSEA=0.048) lngaguladn 1) Tumafiiauduiiaiuaenndsiy
TaYATI0ENA 2) AMAINAUAT (PQ), N1snaineaulall (OM) uazauiienela (CS) 4
Svdnansmsaanudnivesgndn (CL) 3) amwdiansls (CS) fadufuusdmuiiion
SENINAMAMALAKAENTIAIATUANNANAANAT TagluinaanansaesuleauklsUTIU
Y94ANUANALADS 87.30%

2AUTIIHANITAIY
NANSANYIITBIS 09 NMTNTEAUNARS A OTOP Uszlnnomanzlauusguves

yurugrusnaaldi meaduniiu Sminszuss Jafadeldfiusedudithunedusona
fovieluil

5’mqﬂizaaﬁﬁ' 1 58AURIEALUS (PQ, OM, CS, CL) bazdeaidausSun Nanuin
syivvesiadelnesmetlusziuunniign Tasdwurnadsangslumie aanmaud (PQ)
msna1ngaulall (OM) AmnuinAvesgnA (CL) uazaduiianelavesgnan (CS) agviauin
panDIMINHaLUTIU OTOP lufiufiAnunilyudnmuar Admauludruamninadn s
muAfiusEULAeaIINIInaIngARaTia Buamdntingunds nadwsdsnanaensuuium
fufimedssuniuiferulfiviousuninennsniu Geenseduamnldiend) uag
UsngmaninindoudisunanesuvesiUsznaunisviosduiifiudu vl oM guiey
Wieuides PQ vausd CL uay CS agjszdumniigauiy wai gnéndlanugniulasdis
welafin widilszozinselfuensnuAidsUssaunsaiuazuinsmdsnisne esnsesu
Cs Tlaviu CL Tussezen dedAgfeo ssdnsatvayu (§y/antun1sfing) asasusialy
2 :ﬁﬁaﬂiwﬁ’ummsgmﬂmmw/ussagﬁm%uazLﬁ%gmmiauzmimamﬁ%ﬁaL%ﬂLﬁam (15U
$3iiidefle AsuluiasInIT H89M19 E-channel MLdufing) 1iloUnvosinesening
AanwignanfusfulszaunsalldeuazuinsineliAnanuiianeladedu nalds
nsnUaLAFEnAdesiuAT A LaAETisEy PQ=4.64, OM=0.63, CL=0.57 uay CS=4.53
Fadnoglusziuunniign ynduUsuazAedBsIN 4.59 (S.D.=.430) pons1Amiouds
Fnenmvesiiuiinylunsueenainuassoseanisaiiauusudlusueag

5’mqﬂizaaﬁﬁ 2 AUFUNUSTIEUe (PQ, OM —> CL; unumaanIuuas CS)
namTTeiidsaumndtadn PQ uay OM FBndwananswio CL waeidndnanisdey
N1 CS Fevimididusuusderhuiiiiteddy annsiiesuienalaniensnatavesdudi
fudulugenivialdedrafumaduna aunmedesusifidofiold (sawi/muuaeade/
U359009) waznsdeansoaulatifidnfieine Tusdla uaraiiave avansziuaudianela
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uinluganuding ﬁgu%qwqaﬂiim (Fog1/vensio) uaziBeensuel (wni/ddusiuiuuy
JUA) maiumumamﬂiuamﬂumswimLmaauauamﬂamwmﬂu 1 OM —> Cs 1Bz waas
(DE=.643***), CS — CL (DE= 436***) uawie PO waz OM dewara CL mmmimau
M9dex TILHATINEVENG (TE) Alfodndy vausiAendu R-Square vas CS uay CL fiszdiu
765 way 747 azviaumuaINnsalun1sesuiAuklsUTINvesiikUIaulusauge
nanfe ilefusznounsin PQ uaz OM Trignaa fazensesu CS uasvheigaiaiu CL 16
939 YeL39UfUR Ao ﬂawﬁﬁlﬁwams%’mﬁw@fuﬁwaﬂﬁﬁ (EInsgIuANAIN/ANNUARASE/
UEERBE muAilvauiulasde FA/moumud/lavlan/svuuneunye/doyadaiau
Bosre-ulsviedudud) iteliuszaunisaivesgndndouinisfud-finnsan-do-ndsne
Fousoogdlisesde Tazisaussdaiunin CS IUQ CL loigegn mauﬂawmma%ﬁiumiw
duduruindnsna (DE/IE/TE) wesumazidunisiazsyauiedinny (***p < .001) agradu
JeUU atuanutaagUinagnsanaiilaense

FnquszasdAdl 3 AnwaeandosvesuuuiiassuaresdaImslva (QMSL) N3
Uszilumnuasnnnesvadluinanudoayaidslsedndlviadvieylunaeiauin (X2/df=
1.858, GFI = .96, CFl = .99, RMSEA = .048; RMR G]B’]) wazlutaaaIu1snes uleAIY
wUsUsauves CL 1#E 87.30% azvieuinlassadsnnuduiusiinauuigiuliaonsuiu
nginssuatosiuslaaluiiuiiinm Tueeddlmnuiswmsaddasedeihindeioiome
dmsududuimdalousuaznisdanis el euldduamgosdannudlnidu Qvse
Model, Q (Product Quality), M (Online Marketing), S (Customer Satisfaction),
L (Customer Loyalty) eTfﬂLauaﬂiawﬁﬁamiL%ﬂizwﬁm%’uﬁﬂizﬂaummawu’wmu
advauulufiufioedsduntu: (1) ensedu O feumsgu/ussatus/amnuuaen sl
asnane, (2) Tuadeu M H1uaowuG-331-lafan-E-channel 7ilusslavaziduiing
(3) sonuUUEUMSUsTAUNSAignAT AR S sgnedsiu (Peyansu/drsziiudie/Auly
Faau/usMIvaaienaul), wae (4) @379 L selusunsuaun®n/asauunau/Aanssuyusy
goula nsgududsnaunmangiiduladiudes 17 audsmiuanuauasavedung vl
omsL ladleiissuuudaondmgud wiilu unuufod dunluldleluiiud fasesu
HUsENoUNITIIugskayseauuleuly (WU 9U R&D UTYNNI U1RTFIUAUAT Lazns
WauAeRdviaviesiuaniniw) naneesasy Tumaiauivsgaunieadn dnyananely
msasileviiidaau uazaeandesiunainvewmainddviavhlsiifneningeienisveonald
fangunandng OTOP By 9 wazdainlndiAsdlugiinaieniusioly

s 1
29ARIU3 Y
83AAINS T lAA® QMSL Model ey fldeav1gy 17 MuLiuieadn QMSL
Model anansaduswimiliguszneunisemsnsaudssulugurugiusinaialailsdunn
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fu daminszuss dndus1¥negredsdu Tneddedadads PQ, OM, CS uaz CL Falu
AFUAUVDIFVANTNITAT UNEITINBIAAIINS UazaudFumuInTINNULYele MAsTuay
nvuTmiawlilugusssulugluuuiaundiady fanmi 3

AN 3 QMSL Model

Q=PQ: AadNwAIAUA, AITetle, UTTYTa

M=OM: 98aM19ma1m N15tatan 2 A1 E-Channel, Promotion, Online Review
S=CS: Anufianala wansauAnLTiY

L=CL: anuynity, minalad lvianivenasauusiy

ajuuasdaiauauue

M3ITe1309 M3ensziuNEnfust OTOP UsziavemnmziauUssureaguyugy
nmeldilmzaduaiiu Sminszuss finguszadilonauuaznaaeumLaenados
Y9IUUUTIADF a9 (QMSL Model) fiszneusistadodidy 4 du léud aanim
duA1 (Product Quality: Q), n1snaneaulau (Online Marketing: M), A21unswelavsg
anA" (Satisfaction: S) uag AUANAYEINAT (Loyalty: L) Ineldszideuisuuunaunany

Y
2
v a

FadaUsanas (SEM) uazifsnninin (Content Analysis) wan153dewnudn dadeiamumneglu
giuNniign (X=4.59, S.D.=.430) wazhuudassdauasandosiudeyaidasednylu
SEAUA (X¥/df=1.858, GFI=0.96, CFI=0.99, RMSEA=0.048) ln8A A INEUATLAZAITAAN
goulaufisvsnalaonssaninudng uariidvdnanisdounuanufionela Jadudus
ANUAIAY LUUTIAIEINNTNBEUIIALLUTUTINTRIANANG LRDISREaY 87.30
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nam el Tinuwesdananmdliduin nmaiau OTOP agnedsbuy
Fududosiidumsuuuysanmssening madnunnuamanAsHILYesEUA fu Msdoans
msmanneaulafiaiisanuidesiuazysraumsalfidliitugnd anufianelasvimih iy
nalnidenleaszninmuninuagnisnain gnisadanusnfegaiuaduszezenn aed
audlvsl “QMSL Model” Fadunumaddallunisenssiuiasusagiusnnialdiledu
Ay Tngufunsifingaawdn fustiunmnmuazuinnssudidva earemolifisuns
wazaudadulifugmuiosiulugaaswgianda ainmsAnugideiveiausuusiile
nsimusiudalong BaURTR uazdmiumsistlundiely feil

1. ﬂJaLauaLLuuwauIﬂmsJ (Policy Recommendations)

1.1 mafgasdndquiuinnisy OTOP Adaszdudmda loatuayuns
WHmsgIuduA ussadael wazaiaunannesunatsiiunisainesulal lngysan
N133ENNMUIBUST UMINYIRY Lazn1ALeNTUY

1.2 MAUANINTNTALASUNITITURAENAILT (R&D) AMUUTIRAMeTLazAY
Uaonsdee1ms advayunulil Usgnoun1susulsenan nduduagi1ua1nsgiu
GMP/HACCP iflonsziugaainanna

1.3 §pvhuleuteiuasugiandnagiuan nenanauligusuaiunsadig
psfANIIUNSIATARTT NsaIaLUTUs LarnnsAeansuuunanlasuBaouiiSy Lilo
yeremaaLaziiuTeld agnadai

2. YarauauusdsUuAn1s (Operational Recommendations)

2.1 fUszneunsmsiiannnua AR susietnaseiles Taiuunsgusand
AuAze1n ANNUADAY LaYN1TRNKUUUTI S T Razousndnualvinsdu ioadns
mNuBesulazATaRTIUUTUA

2.2 iWudnsnmdunisaatneeulatiiunise sl fiinng wu nmsaa
ARUUAIRTadY (Short-form video), Mslawan (Live Streaming), wazn15tUsieaulall
(E-WOM) Lﬁ@L‘ajﬁﬁdﬂfjiJQﬂﬁ’ﬂmﬂ@zﬁ%’]ﬂ Engagement 582810

2.3 a3NsruuANdURuSgnAn (Customer Relationship Program) Ly syuu
avauudy MsuevUAvSTily vietanssuseulatiiieaiiannuyniuuasauAnfsouusus
(Brand Loyalty) Tuszezen

3. faiausuusiionsinuasasoly (Future Research Recommendations)

3.1 awemsanuluasdndug OTOP Yssnvduuaziiufiduvessvine 1wy
fimediuidies tieadnaiu visvedldvesusedu tilenaaeunusialuzes OMSL Model
wazLUIpuiisunalnnisadnsauAnAluusuneg 9
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3.2 Anwdadeangfinssuvesduilnagalvndlugedn Ingldsedouisidmay
(Quantitative + Qualitative + Ethnographic) Ll 83tas1viussgslamnsdninen nsiud
ABIAT hazYiAUARABLUTUA OTOP

3.3 WALLUUTIaewuIeANUinAvagnAtugAfIia (Predictive Loyalty
Model) Tnguszgnsd Machine Learning w3e Al LiloTiasngvidoyanginssuguilaauy
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